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Our Story:— 
























The é Insurance 
Preferred Accident in Force 
Insurance Company Over 
OF NEW YORK $127,000,000 
KIMBALL C. ATWOOD, Pres. ee 
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We have some territory open that may interest you. SOUTHLAND LIFE INSUR ANCES ae COMPANY \ 


HOME OFFICE .. DALLAS. TEXAS). 








80 Maiden Lane, New York Berry L. Seay, H 
_—_—_— ident = 
Has pleased its Agents and Policyholders and steadily Salem Linz = 
grown in financial solidity and in prestige for 40 years. V. P. & Treas. = 
We write _Accident—Health—Auto Liability and H. B. Seay, = 
Property Damage and Burglary Insurance. _ Vice President = 
All Agency contracts are direct with the Home Office. IP. < yy \ 
Assets exceed $11,000,000—Surplus to policyholders iP. V. Montgomery, ) 
$5,558,398. V. P. & Actuary } 
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The White Fireman* 


Lays a Cornerstone 
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Because of your own work in fire protection you will be interested 
—and gratified—to learn the actual results of The White Fireman’s 
efforts to influence civic building codes. For the whole story of 
another achievement of Fire-Prevention Service, see The White 
Fireman in The Saturday Evening Post for November 10th, and in 
the November issues of Atlantic Monthly, Golden Book, Harper’s 
Magazine, Review of Reviews, Scribner’s Magazine and World’s 


Work. 















- The White Fireman in the magazine advertisements of the 
Insurance Company of North America represents the loss- 
prevention engineering service supported by insurance com- 
panies. This advertising is informing millions of property 
owners of the constructive work that is being done. And 
each advertisement tells property owners that they may se- 
cure loss-prevention engineering service through responsible 
insurance agents. 





























LTE ta tee 






THM ee 

















ee 





= e. 

















— = se a 
i 













>> >—{ 
a et at 








ee Ome NTT 

















Titre OO 





SUTURE MULL LEE +s 


1O 



































THE SPECTATOR 

















PIONEER LIFE 
INSURANCE 
COMPANY 





HOME OFFICE 


GREENVILLE, S. C. 


An Old Line Company With 
A New Line of Policies 


JOHN T. WOODSIDE 
Chairman of the Board 


T. OREGON LAWTON 
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IF AGENTS 







ARE INTERESTED IN SERVICE 
RENDERED FREELY AND WILLING- 
LY, THE KIND OF SERVICE THAT 
BUILDS GOOD WILL—THAT IS 
REAL AND CHEERFUL —GET IN 
TOUCH WITH 
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GasuALTY. Ine SURANCE.ComMPANyy 


HOME OFFICE, JERSEY CITY, NEW JERSEY 








WRITING ALL CASUALTY LINES 









CAPITAL $1,000,000 





ARE YOU IN A BLIND ALLEY 
? 





Can you see a way to better 
? things in your present job? Will 

it land you where you want to be 
e in ten years from now? 


A MAN CAN GO DEAD ON 
ANY LEVEL — 


If you have thought about your 
job, and believe it is a blind alley, 
why not talk- over working for 
this company. 

The necessary requisites are 























character and a desire to get 
ahead. 
| ? WE WILL HELP YOU ON 
& YOUR WAY 
Write us, and in your letter, 
YOU tell us all about yourself. 





WILLIAM A. WATTS, President 
W. E. BILHEIMER, Vice-Pres. and Manager of Agencies 


HOME OFFICE: DES MOINES, IOWA 


| MERCHANTS LIFE INSURANCE CO. 


















































Joe Jenks says, “The Reliance Life Perfect Protection he is 
selling is just like honesty.” 

“What does he mean?” ; 

“Don’t be stupid! It’s the best policy, of course!” 


Tue Spectator is published _ Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 


at the postoffice, New York, N. Y., under the act of March 8, 1879. THe Spectator, Volume CERI, Number XXII, November 29, 1928; $4.00 per annum. 
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SECTION 55A UPHELD 


Important Life Insurance Decision 
Given by U. S. Circuit Court 


PROVISION HELD NOT RETROACTIVE 


Trustee in Bankruptcy Unable to Attach 
Cash Value of Life Policy 


In a letter to Julian S. Myrick, president of 
the New York State Life Underwriters Asso- 
ciation, Albert Hirst, attorney for the Asso- 
ciation, calls attention to a recent important 
decision of the United States Circuit Court of 
Appeals, by which Section 55a of the New 
York Insurance Law is sustained. This section 
exempts the cash value of a life insurance pol- 
icy from being claimed by creditors in cases 
of bankruptcy. 

Mr. Hirst’s letter follows: 


May I call your attention to a very interest- 
ing decision just handed down by the U. S. Cir- 
cuit Court of Appeals for the Second Circuit. 
The case is entitled “In the Matter of Morris 
Messinger.” ‘The question involved was as fol- 
lows: 

Messinger had insured his life in favor of 
his wife reserving, however, the right to change 
the beneficiary. Then bankruptcy ensued and 
the trustee in bankruptcy claimed the cash sur- 
render values of the life insurance policies to 
which, under the law as it was up to the en- 
actment of Section 55a of the Insurance Law, 
he was clearly entitled. The bankrupt resisted 
this demand on the ground that the law had 
been changed by the enactment of the afore- 
mentioned section. 

The case was first heard before Mr. Mc- 
Donald, one of the Referees in Bankruptcy in 
Brooklyn, who decided the matter in favor of 
the bankrupt and held that Section 55a con- 
stitutes an exemption law. 

The trustee in bankruptcy appealed to the 
District Court and Judge Campbell affirmed 
on the opinion of the referee. 

A further appeal was taken to the U. S. 
Circuit Court of Appeals. In a lengthy opinion 
written by Augustus N. Hand, the court af- 
firms the opinion of the lower court making, 
however, two exceptions. 

The first exception is that Section 55a is not 
retroactive and that it therefore does not affect 
the claims of creditors which arose before 
March 31, 1927, the day Section 55a went into 
effect. This seems to be in accordance with 
numerous prior decisions in similar matters 
made by the U. S. Supreme Court and other 
courts. It does not seem to me a very im- 
portant exception and certainly one which with 
the lapse of time will lose all significance. 

A second change which the Circuit Court of 
Appeals made was to restrict the right to 
change the beneficiary in the future. If the 
bankrupt ever in the future shall attempt to 
exercise this right ,for his own personal ad- 
vantage, the cash surrender values of the poli- 
cies would become “unadministered assets of 
the bankrupt estate”; in other words, the 
trustee in bankruptcy would have to claim them. 


The right, however, of the bankrupt to name new 


(Concluded on page 7) 








KANSAS RATE CASE 


Refunds in Tornado Decrease Now Be- 
ing Mailed 


SEPARATE SUITS QUESTIONED 


of Actions Asked by State’s 

Attorney-General 

Topeka, Kan., November 26.—More than 
75,000 checks were being mailed out today to 
tornado insurance policyholders in the State 
of Kansas as a result of the court order made 
last week by Judge George A. Kline of Topeka 
for the refund. 

The refunds will total $108,826.06, covering 
a period from March, 1922, to September, 1925. 
Back in 1922 then commissioner of insurance 
Frank L. Travis ordered a reduction in tor- 
nado rates. Immediately the insurance compa- 
nies brought suit to stop the commissioner’s or- 
der and after five years of fighting in the courts 
lost out. 

In the meantime the difference between the 
rates asked by insurance companies and the 
rate ordered by the State were impounded. 

The average check is $1.39 and the largest is 
$455.24. The smallest check is for one cent. 

While the mailing of the tornado refund 
checks marks the close of the controversy on 
tornado rates the litigation on the fire rates is 
up before the courts. Only last week a motion 
to dismiss the suits brought by 157 companies 
operating in Kansas, to test the constitutionality 
of Commissioner Travis’ order of 1922, was 
heard at Kansas City, Kan., before Judge John 
C. Pollock of United States district court. 

The order issued by Travis involving the 
fire insurance rates back in 1922 was sustained 
by the Supreme Court. Then the companies 
sought to have the case transferred to the 
United States Supreme Court on a writ of 
certiorari but the writ was denied, the United 
States Supreme Court holding the question of 
the aggregate experience of the companies, 
which had figured in the State courts, was not a 
federal question. 


Dismissal 


To get around this ruling, the insurance com- 
panies then filed 157 separate suits in federal 
court, setting out the individual experiences of 
the companies. 

At the hearing last week John G. Egan, an 
assistant attorney general, asserted the suit was 
unconstitutional and asked for its dismissal. 
Had this been done the case then would be in 
the status it was after the Kansas Supreme 
Court order. However, the companies would 
then have the right of appeal. 

Robert Felonie of Chicago and Robert Stone 
of Topeka, representing the companies, argued 
the legality of the suit by citing cases where the 


(Concluded on page 17) 
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CASUALTY ACTUARIES 
HOLD ANNUAL MEETING 


George D. Moore, Comptroller of 
Standard Surety, Elected Presi- 
dent 


SANFORD B. PERKINS PRESIDED 


Invitation Addresses Made by Charles 
Deckelman and Professor S. B. 
Sweeney 
George D. Moore, comptroller of the Stand- 
ard Surety and Casualty Company, New York, 
was elected president of the Casualty Actuarial 
Society at the fifteenth annual meeting of that 
body held at the Hotel Biltmore in that city last 
Friday. §S. D. Pinney, associate actuary of the 
Travelers, and Paul Dorweiler, actuary in the 
casualty department of the AZtna Life, were 
elected vice-presidents, and Richard Fondiller, 
of Woodward, Fondiller & Ryan, was re-elected 
secretary-treasurer. Robert J. McManus, stat- 
istician in the casualty actuarial department of 
the Travelers, was re-elected as editor for the 
Society, and William Breiby, of the consulting 
actuarial firm of Fackler & Breiby, was re- 

elected librarian. 

B. A. Hunt, assistant secretary in the liabil- 
ity department of the AZtna Life, was elected a 
council member for one year and the following 
were chosen members of the council for three 
years: W. F. Roeber, actuary of the National 
Council on Compensation Insurance; W. W. 
Greene, comptroller of the General Reinsurance 
Corporation; and L. S. Senior, manager of the 
Compensation Inspection Rating Board. 

The following were admitted as Fellows of 
the Society without examination: F. Robertson 
Jones, secretary of the Workmen’s Compensa- 
tion Publicity Bureau; Edward C. Lunt, vice- 
president of the Great American Indemnity; 
and C. A. Kulp, professor of insurance at the 
University of Pennsylvania. F. S. Perryman, 
assistant actuary of the Royal Indemnity, be- 
came an Associate without examination. 

The following became Fellows by examina- 
tion: W. H. Burlington, of the Travelers; W. 
P. Comstock, statistician of the London Guar- 
antee and Accident; R. M. Marshall, of the 
National Council on Compensation Insurance; 
and N. M. Valerius of the AZtna Life. Asso- 
ciates admitted by examination were J. W. 
Ainley, Travelers; A. T. Bateman, Liberty 
Mutual; P. S. Bower, Great West Life; J. M. 
Cahill, Travelers; E. L. Faith, Missouri State 
Life; J. Bryan Glenn, Travelers; S. S. Lip- 
kind, Reliance Life; Karl Newhall, Travelers; 
and K. B. Piper, and D. M. Pruitt, of Wood- 
ward, Fondiller & Ryan. 

The meeting, which was attended by about 
70 members, was presided over by Retiring- 

(Concluded on page 33) 
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OBSERVATION POST 








“SMOKE” 








HE smile on the face of Miss Esther Wils- 

man, clerk in the actuarial department of 
the Reliance Life Insurance Company of Pitts- 
burgh, won an award for the best smile offered 
by H. G. Scott, senior vice-president, recently 
when more than 300 employees in the home 
office, Pittsburgh Penna., observed “Smile Day” 
on a rainy, murky, depressing “blue” Monday. 
Miss Wilsman’s smile was chosen as the win- 











Miss EstHerR WILSMAN 


ner by Cy Hungerford, noted Pittsburgh car- 
toonist. Norman R. Tite, head of the applica- 
tion department was the winner among the men. 


x *& * 


H. (HUB) MULOCK, secretary of the 
Central Life Assurance society of Des 
Moines and a member of the firm of Wilcox, 
Hopkins and Mulock of Des Moines, was ap- 
pointed mayor of Des Moines, November 23. 
Mr. Mulock will complete a two-year term of 
the late John MacVicar, elected last spring. 
Mr. Mulock promises only that he will “do 
my best toward the betterment of Des Moines 
and will strive for a business administration.” 
He has been in the insurance business for many 
years starting as a traveling representative. He 
later entered the general insurance business in 
St. Paul, Minn. He became associated with 
Wilcox, Hopkins and Mulock, Des Moines, in 
1916. In 1926 Mr. Mulock became secretary 
and a director of the Central Life Assurance 
society. 


He is a member of the Masonic lodge and is 
a golf enthusiast, being a member of Wakon- 
da club. Mr. Mulock for many years has been 
actively interested in welfare work of various 
kinds in Des Moines. 


HAD the pleasure, last week, of being a 
guest at the regular meeting of the Alert 
Club which is an informal organization com- 
posed of officers and department heads of the 
National Surety and New York Indemnity 
companies and which generally gathers for a 
luncheon session in the rooms of the Lawyers 
Club in New York city. The idea of the Alert 
Club was the concept of E. M. Allen, execu- 
tive vice-president of the companies and for- 
mer president of the National Association of 
Insurance Agents. Most of its members have 
themselves been agents in the field. 
x ok x 
HE club has a scheduled speaker at each 
meeting and his address is followed by 
round-table discussion. On this particular oc- 
casion, M. O. (“Judge”) Garner, general coun- 
sel of the National Surety, introduced Presi- 
dent E. A. St. John. Mr. St. John, among 
other things, instanced the difficulty often ex- 
perienced by a surety company in the determi- 
nation of its liability and cited the example of 
a city in Indiana wherein a man, who was vice- 
president of a local bank and an official of the 
school board, was made treasurer of that 
school board’s funds and later deposited them 
in his bank and used the money for his own 
purposes. In this case, the courts will deter- 
mine the question of whether the money was 
stolen from the school board or from the bank 
and the insurance company’s liability will ap- 
pear accordingly. 
ae ee 
4 NOTHER phase of the business which was 
touched on by President St. John was the 
entry of so many new companies into the game. 
Apropos of this Mr. St. John declared that 
“The birth rate of new companies in the casu- 
alty and surety business is very high and it 
seems to me that the subsequent death rate will 
be equally excessive.” 
. * os 
ELATING anecdotes exemplifying service 
to policyholders, President St. John told 
the story of how once the company was liable 
for $50,000 under a bond which ran to the of- 
ficial of a Middle Western bank. This man 
needed the money badly to stave off disaster 
and telephoned to William B. Joyce, chairman 
of the company, who was in New York and 
whome he knew personally. Chairman Joyce, 
answering the ’phone, was told that the money 
would have to be placed to the speaker’s credit 
in a New York bank by the next day. Keeping 
his caller on the wire, Mr. Joyce used another 
telephone to contact with the mentioned bank 
and ordered the $50,000 placed to the named ac- 
count. He then turned back to the Middle 
Western connection and assured the official that 
the money was instantly at his disposal. That, 
said Mr. St. John, is the way, when possible, 
for a surety company to meet its obligations in 
the interests of service to the public. 
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rpvHOSE oi us who inwardly revolt against 

the machine age allowed ourselves a chuckle 
the other day over the watchman who toyed 
ineffectually with a dial telephone while the 
factory burned down. 

>. 

HE spectacle of serious miened commit- 

tees informing candidates of their nomina- 
tion for the presidency weeks after the conven- 
tion had convened and the grave acceptance 
speeches of the latter has nothing on the courte- 
ous acceptance of Charles H. Coates’ resigna- 
tion by the Western Insurance Bureau before 
that gentleman had spoken or written a word 
in respect to his status. The extenuating cir- 
cumstance in this case of course, was the fact 
that Mr. Coates’ company, the National Lib- 
erty was purchased by the Home of New York 
which pays allegiance to the Western Union. 
However, the peremptory action of the Bureau 
may establish an unfortunate precedent. 


* 


S in the following correspondence, for in- 
A stance: 
Dear Boss: 

As this is the semi-centennial anniversary of 
my connection with the company, I respectfully 
request an increase of $100 per year in my sal- 
ary and the privilege of remaining for forty- 
five minutes at lunch. 

J. H. Emp oyvee. 
Dear Employee: 

It is with great regret that I accept your 
resignation as tendered to me to-day. We are 
sorry but this company cannot permit itself to 
become a party to dissipation and high life 
among its employees. 

Boss. 


~NATCHES of conversation, gleaned from 
e) the mighty and the meek, during a stroll 
along William street at the lunch hour: 
“Ho, I should be a mep cloik all 
life. Who comes in but the boss an’ 
he says, ‘Miss Mutchkop, suppose ya tell your 
fren about that later and finish them letters 
I... . So I says, Sure Mr. Moiphy, 
we'll write the bizness and how about a coupla 
ducats to the Ahmy-Noterdame. . . . I 
know for a fact that it’s going up ten points 
within a week. Ten per cent! Now 
how is a grown man going to live. . . . All 
right, get a lawyer, but don’t come around for 
your two hundred and fifty when. 
Y’see, I knew Rothstein personally and. 
Ha, ha, ha, that’s a hot one, that’s rich. 
Sut you’re foolish to pay that for it, now I'll 
give you a card to a place on Fulton street. 
I turned it down but the broker called 
up the chief and. Now this friend I 
speak of is very close to Rush and he says that 
the Hartford. Oh, Yeah? 


my 
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MUTUAL SAVINGS BANKS AND MU- 
TUAL LIFE INSURANCE 


ECENTLY, a New York daily 

newspaper editorially attacked the 
operation of savings ‘banks, basing its 
charges on the erroneous impression 
that savings banks lend money “on call” 
at 9 per cent, or for regular business 
purposes at 714 per cent, and can there- 
fore pay depositors a higher rate of in- 
terest than what the editorial called “4 
per cent at most.” 

As a matter of fact, savings banks op- 
erate exclusively on the mutual plan in 
New York, in accordance with law, and 
the direction of their affairs is in the 
hands of trustees who select the officers 
and are responsible for the conduct of 
the business. Nearly 70 per cent of their 
earnings is invested in mortgage loans 
at rates of from 5 to 6 percent. Most of 
the remaining deposits are invested in 
legal bonds yielding from 3% to 4% per 
cent, while such assets as are held in cash 
in banks return an average of about 3 per 
cent. Savings banks cannot, by law, 
make loans on such Wall Street collateral 
as would return from 7 to 9 per cent and 
they are, as a matter of fact, earning 
only about 5 per cent on their total re- 
sources. The lowest rate at present paid 
to depositors is 4 per cent, and many 
savings banks—all in Brooklyn, for in- 
stance—are paying 4% per cent. 

The New York law requires that I0 
per cent of earnings must be placed in 
the mutual savings bank’s guaranty fund 
until that fund equals 10 per cent of de- 





posits, and when the bank’s surplus equals 
25 per cent of deposits, an extra dividend 
to depositors must be declared. The mu- 
tual savings banks of New York, as will 
readily be seen from the foregoing, could 
not, in safety and in compliance with the 
law, very well pay a higher rate of in- 
terest on deposits than is now the case. 

There are 149 mutual savings banks in 
the Empire State and no one of them is 
operated for any other purpose than the 
benefit of depositors. They have no 
stockholders and, as already stated, when 
the surplus equals 25 per cent of deposits 
an extra dividend to depositors is re- 
quired by law. No officer, trustee, syndi- 
cate, person or group of persons, other 
than depositors, shares in the profit of 
these banks. 

The mutual savings bank idea, guard- 
ing and conserving the money of deposi- 
tors, may well be likened to the mutual 
life insurance plan which, guarding the 
monetary value of life by assuring the 
payment of a chosen sum to dependents, 
also operates only for the benefit of those 
sharing in it. 

In a communication to the writer of 
the inimical editorial already referred to, 
Philip A. Benson, president of the Sav- 
ings Banks Association of the State of 
New York, defended the present practices 
of mutual savings banks in his State, 
pointed out that higher rates of interest 
could not now be paid to depositors for 
reasons mentioned above and drew a 
comparison with mutual life insurance 
methods and benefits by saying: 

There are no stock dividends in savings 
banks—no “melon-cuttings” for the insiders 
(all of which are perfectly proper in privately 
owned stock corporation banks and trust com- 
panies)—just a steady record of earnings on 
investments, dividends to depositors and growth 
of surplus for protection. Is it not a splendid 
record? Has not the spirit of the originators 
of the mutual savings bank idea persisted and 
been developed and extended throughout the 
State? The only similar record is that of the 
great life insurance companies, many of which 
are mutual in character. 

The savings bank is a safe depository for 
a portion of weekly or monthly wages for one’s 
own financial independence and future comfort, 
the life insurance company to protect loved 
ones against the possible disaster of the wage 
earner’s demise. 


CHRISTMAS CLUBS 
HE growth of the so-called Christmas 
Club in this country must be grati- 
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fying to those who a comparatively few 
years ago started the idea of encourag- 
ing people to make weekly or monthly 
payments to banks and financial institu- 
tions during the year, thus creating a 
fund which, returned to them shortly 
before Christmas, would give ready 
money for the purchase of Christmas 
gifts. 

The statistical expert asserts that 
$213,000,000 will go to stores to pay for 
Christmas purchases, $165,000,000 will 
be redeposited in permanent thrift or 
savings accounts, $72,000,000 will be 
used for year-end commitments, includ- 
ing installment payments, $29,000,000 for 
interest and reduction of mortgages, 
$25,000,000 for taxes, $11,000,000 for 
education and travel, $5,000,000 for 
charity and $30,000,000 for insurance 
premiums. 

While it is true that thrifty people, the 
sort of people who build up a Christmas 
Club fund, are most likely to be the 
people who realize the necessity and the 
value of insurance, it is equally true that 
such a fund has unquestionably given 
many persons their first graphic lesson 
on the value of saving and planning. The 
$30,000,000 that, it is expected, will go 
for the payment of insurance premiums 
is in a way simply extending and in- 
creasing the benefits that result from so 
admirable a scheme as the Christmas 
Clubs. 





LONDON SPECTATOR 100 YEARS OLD 

HE London Spectator, the British 

weekly whose fame may rightly be 
called international, recently celebrated 
its 100th anniversary. For a century it 
has represented the best traditions of 
English journalism and it is read all over 
the civilized world. 

A striking feature of it, especially dur- 
ing the past quarter of a century, has 
been its sympathetic interest in American 
affairs and there is no question but that 
its calm and fair discussion of many mat- 
ters dealing with the United States has 
had much to do with increasing good 
feeling between the two countries. 

Tue SpecTAToR began its existence a 
little less than forty years after its name- 
sake in London and it is glad to extend 
its congratulations to that splendid pub- 
lication on its 1o0oth birthday. 
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Roy C. Toombs to Be Tried December 10 


St. Lours, Mo., November 23.—The trial of 
Roy C. Toombs, president of the defunct In- 
ternational Life Insurance Company of St. 
Louis, Mo., which was thrown into receiver- 
ship' several weeks ago when examiners from 
nine! States discovered that $3,563,000 of assets 
were missing and that the capital and suplus 
were wiped out and the reserves impaired, on 
charges of grand larceny and causing false stock 
certificates to be issued has been set for Decem- 
ber 10 before Circuit Judge Moses N. Hart- 
mann of St. Louis. 

Mr. Toombs surrendered in Judge Hart- 
mann’s court on November 5, the day before 
Circuit Attorney Howard Sidener was up for 
re-election, and furnished bond. He returned to 
Chicago immediately. 

The trial of Dr. E. F. Morgernstiern, for- 
mer vice-president and personnel director of 
the International Life, who was indicted jointly 
with Toombs on the grand larceny charge, was 
due to come before Judge Hartmann on No- 
vember 19 but a continuance was granted. 


Mutual Trust Life’s New California 
Manager 

Gilbert Knudston of Los Angeles has been 
appointed manager in California for the Mu- 
tual Trust Life Insurance Company, Chicago, 
which was recently licensed to do business in 
that State. Mr. Knudston was formerly con- 
nected with the home office of the Mutual Trust, 
serving for a number of years first as super- 
intendent of agencies and later as vice-presi- 
dent in charge of agencies. Three years ago 
he resigned from that position in order to lo- 
cate in California. During the past year, in 
addition to conducting a general insurance busi- 
ness, he has specialized in insurance estate pro- 
grams and insurance trusts. 

The Mutual Trust has insurance in force 
amounting to nearly $150,000,000, assets of ap- 
proximately $24,000,000 and surplus to policy- 
holders of $1,000,000. 


Fidelity Mutual Life’s Fiftieth Anniversary 

The officers and directors of the Fidelity Mu- 
tual Life Insurance Company, of Philadelphia, 
Penna., will celebrate the company’s comple- 
tion of a half-century of business by giving a 
Fiftieth Anniversary Dinner on Monday even- 
ing, December 3, 1928, at the Manufacturers 
Club, Philadelphia. The company has shown 
steady gains in business for many years, and 
on January 1, 1928, had $366,286,022 of insur- 
ance in force, this item having grown about 
$100,000,000 in the preceding four years. At 
the beginning of this. year the company had 
$76,583,319 of assets, with unassigned funds 
amounting to $4,257,665. Walter LeMar Tal- 
bor is the president of this enterprising and 
well managed life insurance institution. 


Home Life Appointment 
J. S. Murphy of Minneapolis has been ap- 
pointed manager in that city for the Home 
Life Insurance Company, New York. Mr. 
Murphy is a young man who has had an un- 





usually successful experience as a personal pro- 
ducer and agency organizer. He will continue 
to represent the Home Life at Minneapolis but 
will devote all his time to personal service 
to his policyholders. 


Ontario Equitable’s Business 

The Ontario Equitable Life and Accident In- 
surance Company, Waterloo, Ontario, reports 
that its excess of income over disbursements, as 
of October 31, 1928, exceeds the 1927 excess by 
$190,000. Claims incurred are reported as only 
$112,077, against $231,972 for the same period 
of last year. The eighth anniversary of the 
company, November 19, was marked by the 
largest single day’s issuance of policies in its 
history. 


Sudden Death of E. W. Robertson 

Edward Wales Robertson, a director of the 
Equitable Life Assurance Society of the United 
States, New York, died last Tuesday at the 
Hotel La Salle, New York, following a brief 
illness. He had come to New York from his 
home at Columbia, S. C., to attend a meeting 
of the Equitable board. He was 65 years old. 

Mr. Robertson was a leading banker of the 
South and a pioneer in the public utilities world. 
He was chairman of the board of directors of 
the National Loan and Exchange Bank of Co- 
lumbia, of which his son is president. Until 
recently he was head of the Columbia Rail- 
way, Gas and Electric Company. The great 
Parr Shoals power plant on the Saluda river 
is a monument to his activity. 








Age 
20 
30 
40 
50 


Amount 
$5,000 
5,000 
5,000 
5,000 


should equal the increase. 
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Another New Prudential Policy 


Always a leader in the devising of new and attractive life 
insurance coverage, this Company now offers a— 


MODIFIED LIFE POLICY 


With Change of Rate at the End of Three Years 
Annual Premium 


First Three Years 
$60.50 


(These may be paid quarterly, 


Ages 15 to 66 
$5000 and up 


There is an increase in rate at end of three years but 
dividends begin at that time and if the current experience 
of the Company as to earnings continues, dividends 


Any Prudential Agent will 
Be Glad to explain this Policy 


The Prudential 


Insurance Company of America 
Epwarp D. DurFiELp, Presideni 
Home Office, Newark, New Jersey 


Fourth and 
Following Years 


$71.20 
80.25 94.40 
115.15 135.45 
174.90 205.75 


annually or semi-annually) 



































November 29, 1928 





THE SPECTATOR 








LIFE INSURANCE 








PLANS STOCK SPLIT=UP 





Life Insurance Company of Virginia 
Takes Action 





PAR VALUE REDUCED TO $20 





Move Expected to Make for Wider Dis- 
tribution of Company’s Shares 

RicuMonp, Va., November 26.—Plans for 
the first stock split-up since its organization in 
1871 have been announced by the Life Insurance 
Company of Virginia in stating that five new 
shares of a par value of $20 would be issued 
for every share of its outstanding stock, which 
has a par value of $100. The company’s direct- 
ors recommended this move. 

Stockholders will meet in special session on 
December 3 to approve the board’s recommen- 
dations. November 23 has been fixed as the 
closing date for the company’s transfer books 
in preparation for the exchange of stock, pro- 
viding the plan is approved. 

The following statement was made by A. C. 
McKenny, vice-president of the company: 

The board of directors of the company by 
resolution adopted on November 19, recom- 
mended to the stockholders that the par value 
of the capital stock be reduced from $100 to $20 
per share, thereby increasing the number of 
shares outstanding from 50,000 to 250,000. 

This will be effected by exchanging each out- 
standing share of the par value of $100 for five 
new shares of the par value of $20 each. 

The directors felt that in doing this they 
were following the practice of the large cor- 
porations throughout the country, thus provid- 
ing for a wider distribution among the public, 
which would be of great advantage to the com- 

any. 

: The Life Insurance Company of Virginia is 
now capitalized at $5,000,000, with assets of ap- 
proximately $60,000,000. It has only one class 
of stock, of which there are 50,000 shares. This 
stock has been as high in the past as $1300 a 
share, and is now selling at $820. 

On a basis of $800 for one share of the pres- 
ent $100 par value stock, the market value of 
the new stock should be around $160 per share. 

On the basis of $820 per share, the latest bid 
recorded on the Richmond stock exchange for 
Life Insurance Company of Virginia stock, the 
50,000 outstanding shares of the company stock 
are worth $41,000,000. 

The reduction in the par value will not only 
make the stock more active on the market and 
result in a large increase in the number of in- 
dividual stockholders, but will probably be fol- 
lowed by an advance in the market price, in 
the opinion of persons who are familiar with 
the results of similar stock divisions. 

The proposed stock division has been under 
consideration by the board of directors for some 
time, and it will be one of the largest, if not 
the largest, transactions of the kind ever made 
by a local company. 





LIFE COUNSEL TO MEET 
Members Will Gather at Hotel Astor De- 
cember 11 and 12 


The annual meeting of the Association. of 
Life Insurance Counsel will be held at the 
Hotel Astor, New York city, Tuesday and 
Wednesday, December 11 and 12. A dinner for 
members: and their guests will be held at the 
Astor Tuesday evening at 6:30 o’clock. Wed- 
nesday noon members of the association will 
be the guests of the president at a luncheon in 
celebration of the fiftieth anniversary of the 
founding of the association. Papers will be read 
at the various: sessions by members as follows: 
Robert Dechert, vice-president and counsel, 
Penn Mutual Life Insurance Company. “Con- 
flict of Laws, Questions Affecting Assignments, 
Designations and Other Documents Relating to 
Life Policies”; White B. Miller, general coun- 
sel, Volunteer State Life Insurance Company, 
“Tennessee Statutes and Interpretive Decisions 
Since 1900 Relating to Life Insurance”; 
Sterling Pierson, attorney, Equitable Life As- 
surance Society, ‘““What Is a ‘Reserve Fund Re- 
quired by Law’ Within the Meaning of the 
Federal Revenue Act?”; Francis R. Stoddard, 
general counsel, Judea Life Insurance Company, 
“The Relation of the Company to the State 
Insurance Department”; Lelia E. Thompson, 
attorney, Connecticut Mutual Life Insurance 
Company, “Practical Problems Connected With 
Optional Settlements.” 


Close Race for A=tna Life Leadership 

With but two more months left in the year, 
the fight for production leadership in the AEtna 
Life Insurance Company’s field organization 
continues unabated, with N. S. Riviere of Pitts- 
burgh holding a slight lead over D. K. Martin 
of San Antonio, last vear’s leader, according to 
records for the first 10 months of the year, 
which have just been published by the company. 


Section 55a Upheld 
(Concluded from page 3) 


beneficiaries in lieu of those now named in the 
policy as long as those beneficiaries are not 
himself, remains undisturbed. 

As you most likely know, immediately after 
the enactment of Section 55a, there was con- 
siderable discussion whether or not it consti- 
tutes an exemption law such as under the bank- 
ruptcy laws must be enforced by the bankruptcy 
court. It is very gratifying, therefore, to learn 
now from such authoritative a source that it is 
and tht policyholders need no longer fear that 
by reserving the right to change the beneficiary, 
their life insurance may be jeopardized. While 
in some cases an appeal lies from the U. S. 
Circuit Court of Appeals to the U. S. Supreme 
Court, in most cases the decision of the U. S. 
Circuit Court of Appeals is final. If, however, 
this matter should finally reach the Supreme 
Court, I firmly believe that the point of view 
which so far has prevailed with the referee, 
the District Court and the U. S. Circuit will 
also prevail with the U. S. Supreme Court. 


z 


y 7® “ap od - 
J. D. CASSIDY PROMOTED 


Western.and Southern Appoints Him 
Agency Superintendent 








LONG INDUSTRIAL RECORD 





Introduction to Field Force Made at Ban- 
quet in. Pittsburgh 

Effective last week, Joseph D. Cassidy, su- 
perintendent of; the Cincinnati Park District 
of the Western and Southern Life Insurance 
Company, has been appointed superintendent of 
agencies of Division C, comprising West Vir- 
ginia, Western Pennsylvania, and several cities 
in Ohio and Kentucky. 

After the opening of the company’s South 














JosepH D. Cassipy 


Bend, Ind., office in 1905, Mr. Cassidy was 
transferred to Lima, Ohio, the following year 
where he remained district superintendent for 
16 years. During the 23 years of his service 
with the Western and Southern Life he has 
educated and developed many successful life in- 
surance men who are now among the company’s 
leaders. Every year his districts have shown a 
steady and consistent growth of business. His 
great popularity among the men under him is 
principally due to his strict observance of the 
Golden Rule and his loyalty to his company, 
his business, and his co-workers. 

The new superintendent of agencies was of- 
ficially introduced by President W. J. Williams 
to the Pennsylvania and West Virginia repre- 
sentatives of the company at a convention and 
banquet at the William Penn Hotel, Pittsburgh, 
November 17. 

At the banquet President Williams rewarded 
four assistant superintendents and eight agents 





THE SPECTATOR 





Thursday 























It Takes 











A Real Salesman 
To Sell Them - - - 


VERY real, red-blooded man is interested in the future welfare 
and protection of his family. He wants them to have all of the 
comforts of life with which he can surround them. He would like to 
feel assured that whatever happens to him they will be taken care of. 


Most men know that Life Insurance 
offers the one best and surest solution 
of their problem—but they do not 
“buy”—they have to be “sold.” And 
it takes a real salesman to sell them. 


Selling life insurance is not merely lay- 
ing a policy before a man and asking 
for his signature on the dotted line. 
Life Insurance Selling is a profession. 
It requires careful preparation, a 
thorough knowledge of the business, a 


keen understanding of human nature 
and an ability to quickly analyze human 
needs. 


This Company is greatly interested in 
We credit 
a large part of our splendid success and 
rapid growth to the constantly increas- 


ing number of real salesmen in our 


We have need for 


this type of salesmanship. 


field organization. 


more such men. 


Operating in 40 States—Branch Offices and General Agencies 
in practically all important centers 


SOS" 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Home Office, St. Louis 


ACCIDENT 


LIFE 


Hillsman Taylor, Presiden: 


HEALTH GROUP 
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for their splendid all-around production records. 
The chief guest of honor and speaker was 
President Williams. The other speakers were: 
Superintendent of Agencies J. D. Cassidy, 
Superintendents A. Vercoe, J. W. Gray, V. C. 
Neal, W. A. McGath, W. F. Ewing, W. G. 
Kaltenbah, A. C. Wilson, J. A. McMahon, C. 
J. Lamb, Supervisor Fox and Publicity Man- 
ager J. J. Doyle. The toastmaster was Charles 
M. Biscay, manager ordinary department. 


New John Hancock General Agents 

Two new general agency appointments for 
the John Hancock Mutual Life Insurance Com- 
pany have been made at St. Louis, Mo., and 
Peoria, Ill., according to announcements by 
Robert K. Eaton, vice-president of the com- 
pany. 

John D. Lively has been appointed at St. 
Louis. He is a native of that city and has had 
a long and successful career in the life insur- 
ance business. 

The new general agent at Peoria is William 
M. Lateer, who began his career with the John 
Hancock in the Peoria agency 17 years ago 
and more recently has been acting as agency 
supervisor in the Detroit general agency. 

In conection with these announcements Vice- 
President Eaton makes the following interest- 
ing statement 

In view of the long and faithful service of 
both Mr. Baird (St. Louis) and Mr. Rosen- 
berg (Peoria) it is a pleasure to state that 
they will continue to represent this company as 
general agents under direct contracts, but will 
be relieved of the active management of their 
agencies, their work being confined solely to 
the production of personal business. 


Ontario Equitable Appointments 

President S. C. Tweed of the Ontario Equi- 
table Life and Accident Insurance Company, 
Waterloo, Ontario, has announced that at a 
meeting of the directors held November 19, 
Edward Irwin, vice-president and superinten- 
dent of agencies, was appointed vice-president 
and manager of agencies. C. E. Mooney, West- 
ern superintendent of agencies, with headquar- 
ters at Vancouver, was appointed superintendent 
of agencies and will make his headquarters at 
Waterloo. 


BROOKLYN NATIONAL’S 
ANNIVERSARY 





Company Has Doubled Insurance in 
Force Each Year 





ENDS THIRD YEAR WITH $12,000,000 





James A. Beha, S. S. Huebner, and Arthur 
Coburn Were Speakers, Judge William 
R. Bayes, Toastmaster 

A consistency of growth which has marked 
the progress of the Brooklyn National Life 
since its organization, enabled the officers of 
that company to announce at its third annual 
meeting a practical doubling of its insurance 
in force during the year 1928. It is a tribute 
to efficient development that a similar announce- 
ment has been made at each of the preceding 
meetings. 

At the end of 1926 insurance outstanding was 
about $3,000,000. Ending 1927 it was around 
$6,000,000 and it was announced by Judge Wil- 
liam R. Bayes, president, at the third annual 
dinner of the company, held last week at the 
Brooklyn Chamber or Commerce, New York 
city, that the insurance in force at the end of 
1928 would exceed $12,000,000. 

There were almost 200 officers, agents and 
guests in attendance, who enthusiastically re- 
ceived the annual announcement of a success- 
ful year by the president. As an indication 
of the intense loyalty of the agency staff to 
their president, as he arose to make his an- 
nouncement, Jack Warshauer arose at the 
same time and made the announcement that the 
agency organization had pledged themselves in 
October to make a twenty-one day campaign 
for business in November in honor of their 
president, for the purpose of presenting him 
with a volume of new business amounting to 
$500,000. Mr. Warshauer said that he was 
happy to announce that so hearty had been 
the response of the agency body that the amount 
written in this drive totaled $1,240,000. 

Superintendent of Insurance Beha, in be- 
ing introduced as the first policyholder and 
godfather of the company, facetiously said that 
his invitation to attend the annual dinner re- 


minded him too pointedly of the fact that it 
was premium paying time. He referred to Mr. 
Warshauer’s statement regarding the twenty- 
one day drive to the effect that the amount 
of insurance written might be more because 
some of the back counties were yet to be heard 
from, and humorously remarked that his party 
did not derive such a satisfactory experience 
in the recent election, from the back counties. 

Arthur Coburn, vice-president of the North 
American Reinsurance Company, and president 
of the American Institute of Actuaries, spoke 
instructively on the problems that had been 
successfully met in launching the Brooklyn Na- 
tional Life. 

In response to Judge Bayes’ congratulatory 
introduction for work accomplished, F. W. La- 
Due, superintendent of agents, and Ben S. 
Graham, assistant secretary, responded with an- 
nouncements of progressive plans that they 
had formulated for further successful accom- 
plishments during 1929. 

The address of the evening was that of S. S. 
Huebner, of the Wharton School of Commerce 
and Finance of the University of Pennsyl- 
vania, and a noted speaker on the economic 
value of life and life insurance. Professor 
Huebner dwelt on the relation of life insurance 
to the social and economic fabric, what it is 
and what it can be, and delivered an educa- 
tional address which very clearly demonstrated 
the value of human life, the importance and 
necessity that the amount of life insurance in 
this country should exceed the value of prop- 
erty insurance because the greatest value of 
any one thing is human life and its earning 
power. 

“The $87,000,000,000 of life insurance now 
in force is a very small figure compared to 
what ought to be in force and what will be 
in force before the passing of another 25 years,” 
Dr. Huebner said. 

“If we value the adult life in the United 
States on the basis of 5 percent interest, we 
reach the stupendous total of $2,400,000,000,- 
000 as the money value of human lives in this 
country. The life insurance now in force is 
less than 5 per cent of the capitalized value 
of lives in the community.” 

Among those at the speakers’ tables were ex- 
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‘Senator William M. Calder, ex-Congressman 
Frederick W. Rowe, Judge E. A. Richards and 
Gabriel Lowenstein, all directors of the com- 
pany; Dr. Frank D. Jennings, medical director ; 
William M. Tomlins, president of the Brook- 
lyn Fire Insurance Company, and Arthur L. J. 
Smith, president of The Spectator Company. 


Ohio Superintendent Joins Western and 
Southern Group 

Honorable William C. Safford, Superinten- 

dent of Insurance of Ohio, has resigned as of 

December 15. He will be vice-president and 

general manager of the American Liability and 
Surety Company of Cincinnati. 


HERBERT HOOVER EDITION ISSUED 
Advice of Great Value to the American 
People Contains Portraits and Opin- 
ions on Life Insurance of Seven 
of Nation’s Leaders 
It is natural that the views of those who have 
been called by their fellow citizens to occupy 
thé highest office in the gift of the nation should 
be received with great respect and accepted wita 
confidence by the people. The new Herbert 
Hoover edition of that most impressive folder, 
Advice of Great Value to the American People, 
has just been published by The Spectator Com- 
pany, and is a very effective: canvassing docu- 

ment: for use by life insurance salesmen. 

It is a 14-page folder, containing portraits 
of President-elect’ Herbert Hoover, President 
Coolidge, and ‘ex-Presidents Cleveland, Roose- 
velt, Taft, Wilson and Harding, together with 





American Life 
Insurance Company 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
128 NO. WELLS STREET 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
. BERT_H. ZAHNER, Chieago Mgr. 
MERLIN OATES, Actuary 








a quoted sentiment from each, in favor of the 
vast and beneficent system of life insurance 
The advice these opinions by Presidents give to 
Americans, and to the peoples of the world at 
large, is of incalculable assistance to life in- 
surance agents in their daily work. It does as 
much, if not more, to break down sales resist- 
ance as any argument the agent or his company 
could advance or any educational literature they 
might employ. At times a life insurance agent, 
when talking with a prospect, finds that discus- 
sion is of little avail; he can then often secure 
the application by showing a copy of this folder 
and pointing out that those who guide, and 
have guided, the nation’s destiny have given 
their unqualified approval to life insurance as 
an investment and as a means of protecting 
dependents. 

The folder can also be utilized as a valuable 
adjunct to any mail campaign, and it will be 
found that the favorable opinions of the Pres- 
idents of the United States regarding the stabil- 
ity and benefits of life insurance will have a 
most salutary effect in paving the agent’s way 
to success. These great men, who won the con- 
fidence and trust of the public by their progress 
and achievements, believe it to be for the best 
interests of every individual and of the country 
as a whole, to advise investment in life insur- 
ance. 

Advice of Great Value to the American 
People is published in two sizes, the larger, 
when folded, measuring 5 by 8% inches, be- 
ing handsomely printed on heavy coated paper 
for wall or desk display, and also for carry- 
ing in the pocket. If desired, it can be deliv- 
ered flat for framing. Sample copy, 35 cents. 


GENERAL AGENT OR 
BRANCH MANAGER . 


A gentleman at present Life Insurance Home 
Office Manager of Agencies desires a connec- 
tion as General. Agent or Branch Office Man- 
ager. He has established an enviable record: 
1st, As a personal producer; 2nd, Organizer; 
3rd, Trainer; 4th, Supervisor and 5th, Man- 
ager of Agencies. His present company has 
produced over 120 millions of paid for busi- 
ness during his official connection with them 
as its agency head. 

He prefers Southern territory as he is a 
native Southerner, but he is well and favor- 
ably known in the large cities, North, East 
and West. 

Any interested subscriber can communicate 
with him by addressing Box 8, care of THE 
SPECTATOR. 


























The smaller edition, when folded, measures 34%4 
by 6 inches, so that this may slip easily into 
a Number 5 envelope. Sample copy, 15 cents. 
Wholesale prices will be supplied on applica- 
tion. 





OPPORTUNITY FOR 
DISTRICT MANAGER 


who knows how to hire men who can 
sell disability policies (non-cancellable 
policies featured) for a progressive 
Company. Contracts top-notch in 
every detail. 


Direct connections and proper assis- 
tance to right man. 

Territory obtainable in portions of 
Michigan, Indiana, Illinois, Pennsyl- 
vania, Missouri and California. 


It will pay you to write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 








FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 





























rights. 
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Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. d 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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E. B. MORRIS ON 
DISABILITY 


Travelers Actuary Recommends 
Standard Clause in Life Policies 








SPEAKS AT CASUALTY SOCIETY 





Decries Lack of Knowledge in Underwrit- 
ing for This Provision 

“The Permanent Total Disability Provision 
in Life Insurance Policies” was the subject of 
an address delivered by Edward B. Morris, 
actuary of the life department of the Trav- 
elers Insurance Company, Hartford, at the an- 
nual meeting of the Casualty Actuarial Society 
at the Hotel Biltmore, New York, last week. 

Mr. Morris drew attention to the similarity 
between the permanent total disability provision 
in a life insurance policy and the contracts of 
non-cancelable accident and health insurance, 
and also to the different conditions under which 
these two coverages are written. The under- 
writing of the disability provision, he said, has 
or should have much in common with accident 
and health underwriting but, he added, un- 
fortunately many life insurance companies do 
not have in their employ underwriters trained 
from the accident and health point of view and, 
furthermore, the handling of disability claims, 
he said, represents a very much more compli- 
cated situation than is true of death claims, not 
only in the original consideration of the claim 
but in the continued care and observation nec- 
essary. Knowledge obtained after long experi- 
ence in handling accident and health business, 
he asserted, will be of value to the life compa- 
nies in connection with disability claims. 

After tracing the beginning and the develop- 
ment of the -permanent- disability provision in 
the life policy, Mr. Morris presented a series 
of tables which gave a summary of the dis- 
ability clauses issued- in conjunction with life 
insurance by the fifty largest companies issuing 
such provision in 1928. He pointed out what he 
termed the apparent lack of uniformity as to 
disability provisions offered by the various com- 
panies and he discussed in detail the various 
features included in the tables. 

He considered whether the general adoption 
of a uniform disability provision was prac- 
ticable and in that connection made the follow- 
ing recommendations: 

1. Waiver of premiums and income benefit 
of $10 a month a thousand dollars of insurance. 

2. Exclude benefits because of disabilities 
commencing after age 60. 

3. Cover any total disability lasting 90 days, 
income benefits to accrue at the end of 90 days, 
no payments during the 90-day’s period. 

4. Premium waiver benefit to accrue from 
commencement of disability. 

5. Income benefits not to be dated back for 
a period exceeding six months before approval 
of claim. 

6. Define total disability as inability to per- 
form the duties of any occupation. 

7. No increase in monthly benefits from the 
unit of $10 a thousand, and no increase in bene- 
fits if disability results from accident. 


He said that while he might indeed be pre- 
sumptuous in believing that it is possible for 
the companies generally to adopt a uniform 
disability provision there was so muc hto be 
gained by such action by the companies, the 
public, the insurance departments and by busi- 
ness in general that he at least hoped that the 
subject would receive serious consideration and 
discussion. 


Massey Wilson and Ben C. Hyde Likely to 
Hold Receivership Posts 

St. Louis, Mo., November 26.—St. Louis 
legal and insurance circles while not wishing 
to be placed in the position of appearing to 
prejudge a decision by a Federal jurist in a 
very important matter frankly opine that Mas- 
sey Wilson, former president of the Interna- 
tional Life Insurance Company, and Ben C. 
Hyde, superintendent of insurance for Missouri, 
will continue as co-receivers for the Interna- 
tional Life Insurance Company despite the suit 
charging irregularities brought several weeks 
ago by 121 stockholders and policyholders of 
the insurance company. 

A general denial to the charges was entered 
in the Federal Court by Mr. Wilson and he 


specifically stated that he had never made per- 
sonal profit from illegal transactions during the 
time he was president or chairman of the board 
of directors of the International Life Insurance 
Company. He disposed of his interests in 1925 
many months before Roy C. Toombs of Chi- 
cago obtained control. The answer stated that 
Messrs. Wilson and Hyde can continue as re- 
ceivers without embarrassment and are capable 
of entirely safeguarding every interest of every 
policyholder and stockholder. 


Charles B. Palmer Retires as General 
Agent 

In compliance with the request of Charles 
B. Palmer, for many years the representative 
of the National Life Insurance Company, Mont- 
pelier, Vt., in Wilmington, Del., that he be re- 
lieved of agency building responsibility in or- 
der that he may devote his time to serving the 
insurance needs of his clients, the National Life 
has appointed Chester H. Ross as its general 
agent for the territory covered by the Wilming- 
ton agency. Mr. Ross will assume full charge 
of the collection of premiums, agency develop- 
ment and all other company matters in this ter- 
ritory. 

















PROGRESS SERIES 


Number Five 
DISABILITY BENEFITS 


in connection with Life Policies have become an 
extremely important factor. 

Columbian National Agents 
have three splendid Disability clauses available. 
Disability No. 1 provides for waiver of premium only. 


Disability No. 2 provides at very low cost for waiver 
of premiums with monthly income in 
event of total and permanent disability. 


Disability No. 3 provides for waiver of premiums with 
monthly income upon receipt of proofs 
showing that total disability has ex- 
isted for ninety days. 


A Disability clause for every requirement. 
THE COLUMBIAN 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 


Correspondence welcomed by Agency 


NATIONAL LIFE 


ARTHUR E. CHILDS, President 


Department 
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Twenty-Third Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President W. J. SHAW, Secretary 


Writes ORDINARY—INDUSTRIAL—GROUP—HEALTH AND ACCIDENT 
FINANCIAL STATEMENT, JUNE 30, 1928 


ASSETS LIABILITIES 

Meal Tita Oe ss. oso oc sees cane 0088 $1,619,707 .46 Net Reserve (American Experience Table, 3 and 
Real Estate Contract for Sale................ 141,240.29 LS ee eee ee oan ee cer ae $26,645,305 .00 
NS MIIIIIS 85 55 Sas toons Sv arnt is io hse were so Bio 12,615,532 .37 Reserve for Death Losses in Process of Adjust- 
MMII ee cass (ais io eis sco pst ssi, oe a 2,944,345.61 BRM ec a Sais sa vack ee pier le Wie elcid OE wisverebolane ek 369,619.16 
OE PS ees en ar, ea en ee 10,335,318 .29 ARORA UIT LAREG 65) ooo:c. 5:c/o 5:cl5 01a 'iascieie nieve a whio.0 166,775.76 
SONNE RNR RAIN oh 5 Savanna ers rebates weer 2,113,210.62 Wiiseelliancous: Lidbiuities.....6...6 0.00 cccecteees 352,004.74 
© 0 | ae ee 22,687.77 CAPES SUOEK «5. 6.5 s0i0)6 oe'eaiece0.oie $2,000,000 .00 
Interest Due and Accrued............c.ec00- 488,688 .39 Assignment Fund and Surplus.... 2,045,845.45 
Deferred and Uncollected Premiums.......... 1,088,767 .90 Surplus Security to Policyholders............. 4,045,845 .45 
PSN PRLOT NEE oo so.g 5c sees ie'e sions Solos. a se were 210,101.41 

UME UB ys oisigie sss seis sw ictem oe sisiete $31,579,550.11 nS Cia PAIN ARNCHES os. oi cio aieistvveseis w-maisialeiot $31,579,550. 11 

GAINS MADE DURING 1928 
Increase in insurance in Force, first six Months of 1928 ..............00e0e000% $44,654,274.00 
Increase in Admitted Assets, first six Months of 1928 ...............-0eeceeeee 2,048,444.41 
Insurance in Force June 30, 1928 Total Paid Policyholders Since Organization 
$511,355,241.00 $27,511,299.84 


Operates From Coast to Coast 


Canada to The Gulf The Republic of Cuba and Territory of Hawaii 
Gross Income Per Month Exceeds................. .$1,250,000.00 




















Writing Casualty Insurance ||| A POLICY YOU CAN SELL! 


Fidelity and Surety Bonds Our Company offers complete protection 
$5,000 
ALL IN ONE POLICY 
ere eee $ 5,000 
Any accidental death...............eeee 10,000 
Certain accidental deaths................ 15,000 


Accident Benefits $50 per WEEK 
for fifty-two weeks. 
$25 per WEEK thereafter 
(non-cancellable) 
Disability Income, Waiver of 
Premiums, etc. 
Also $5,000 “Preferred Risk” Policy-—high value— 
low premiums; age 35, $19.91 per $1,000. Endow- 
ment age, 85—Juveniles, age 10 years and upward 
—Monthly Income—Non-medical. 
Insures and assures your client’s future and yours. 
Are you interested in an agency? Our Vice-Pres- 
ident, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly. 


UNITED LIFE 


| AND ACCIDENT INSURANCE CO. 
Home Office: DAVENPORT, IOWA ilieial INQUIRE! 


New Hampshire 
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A New Christmas Label 


HE slogans “Shop early” and “Mail 

i early,” which have been so _ heartily 
endorsed in past years by the Retail As- 
sociations and the post office department, have 
been adopted by the American Society for the 
Control of Cancer in the new label which it is 
this year offering for the first time for sale as 
a means of increasing the funds available for 
the work of cancer control. To these have been 
added another catchy phrase, “Let’s put away 
till Christmas Day,” and the three together form 
an attractive label which makes a strong ap- 
peal, entirely apart from the purpose to which 
the proceeds from its sale are to be put. This 
purpose, as very one should now be aware, is 
the spreading of what the Society calls its Mes- 
sage of Hope: Cancer is curable when taken 
in time. Thousands of. persons alive and well 
to-day attest to this fact, while thousands of 
others.bear unhappy witness to the truth of the 





other saying: Delays are dangerous. Health 
must be preserved. 

Cancer is the one great cause of death that in 
recent years has shown an increase in occur- 
rence, not a decrease. While the death-rates 
from most of the other dreaded diseases have 
fallen, that from cancer has risen. The num- 
ber of cases occurring annually can only be 
guessed at, since cancer is not a reportable 
disease, but it is known that during 1927 
caused approximately 110,000 deaths through- 
out the United States. What this means in suf- 
fering to the patients and to their families can 
not even be estimated, but viewed entirely from 
the economic side it has been determined that the 
money loss from these 110.000 deaths is practi- 
cally eight hundred millions of dollars! Com- 
pared to this enormous annual loss, the small 
sum asked by the American Society ‘for the 
Control of Cancer to enable it to carry on its 


educational work, through which many of these 
lives might have been saved, seems paltry in- 
deed. The request is merely that you buy one 
or two dollars’ worth of these cheerful Christ- 
mas labels, which will brighten your Christmas 
packages. Perhaps by so doing you may make 
it possible for life-saving information to be 
placed in the hands of some one near and dear 
to you. In such a work no one can ask, “Who 
is my brother?” All are our brethren who are 
in need of help. 

Labels can be obtained from the New York 
City Committee of the Society at 34 East 75th 
street. 


Makes Record With Inter-Southern 
Notwithstanding the distraction of the Presi- 
dential campaign, the Cincinnati agency of the 
Inter-Southern Life, of Louisville, wrote well 
over a half million of business in October, and 
secured the premiums with more than 50 per 
cent of the applications. .° 











EXHIBIT OF THE CHANGE IN SURPLUS OF LIFE INSURANCE COMPANIES FOR THE : YEAR ENDING 
DECEMBER 31, 1927—-GROUP BUSINESS 


The following table is taken from the Gain and Loss Exhibit contaiined in the Convention Blank form of annual statement, life edition, re- 


quired by the various State Insurance departments. 
changes in Surplus from Industrial, Annuities, Disability and Accidental Death Benefits will be given in subsequent issues. 


The table presents the changes in surplus occasioned by group business only. 


000,000 of insurance outstanding at the end of 1927 only are presented. 











Tables showing 
Companies having $100,- 





Expenses Excess of waz g3oE 
Excluding Income Zas 34 ag 
Dividends Other Pay- Invest- Over Dis- 248". 06 
to ments to ment Ex- Total bursernents 285 ¢ 22 “a 
Total Death Policy- Policy- penses and Disburse- Plus In- Increase in Increasein -5 oa ab? @ 
Name and Location of Company Premiums Income Claims holders holders Taxes Taxes ments creasein Liability Surplus S25, S235 
non-Ledger Ma © "Sas 
and Non- Bae SARS 
Admitted aon § 2 ae 
$ g $ $ 3 3 $ $ $ $ $ % . oe 
Aetna Life, Hartlord....... .<..0606s006 11,204,184 11,367,615 7,823,946 1,264 20,052 1,364,474 176,203 10,218,230 1,068,642 1,045,774 22,868 12.18 70.05 
Connecticut Gen’! Life, Hartford...... 1,790,693 2,220,202 21,236,006 i ae ee 280,264 44,276 2,103,399 156,327 6,284 150,043 15.64 69.07 
Equitable Life, New , | Releiinaaa telat 10,812,689 11,031,526 66,784,967 2,259,119 957,918 132, 993 10, 883, 664 137,605 7,047 —549,442 8.86 83.65 
Federal Life, Chicago ede eede nese eee 14,535 * See veces 5,799 531 16,598 —1,908 —9,385 7,477 39.92 68.83 
Franklin Life, Sprimgheld, Til. . 265.00. 81,475 83,314 23,318 17,649 769 41,761 41,642 28,398 13,244 21.66 28.61 
Inter-Southern Life, Louisville........ 80,551 80,551 34,200 25,000 1,000 62,175 18,376 15,618 2,758 31.04 42.46 
Jefferson Standard, Greensboro. . 1,07 BG” eadinte”  <patetic © cndetcwts  eeaner © Cauaamer wrk cece 1,073 45 1,028 apa pre 
John Hancock Mutual, Boston... 927,455 982,272  c¢473,584 206,537 5, 551 918,745 62,672 121,613 —58; 941 22.27 69.09 
Lincoln National, Fort W ayne. 43, 43, 788 24, 500 8,904 696 34,241 10,155 1S ee ccee 20.68 56.91 
Metropolitan Life, New York.. 18,227,947 18,583,129 10,907, Bl 1487916 ....... 2,224,225 250, 961 16, we ae 2,233,388 2,114,866 118,522 12.20 68.03 
Minnesota Mutual, St. Paul. 57, 59, 99 15,8 1!” ere ee 24,04 1,068 23,25 33,954 10,698 41.73 34.44 
Missouri State, St. Louis... -. 1,588,704 1,631, "436 SIGGNO 2.20.20 142,079 311,523 15, "319 1, 528, 470 137,478 127,083 10,395 19.60 66.52 
Mutual Trust, Chicago............... 5,620 5,620 i , RRA AE ee cre 16 107 6,279 —660 —1,225 565 2.88 102.78 
National Life ‘and Accident, mc 8,6: 640 OE. cascce, - (edecaa )) Sadeen  Leceeme 6,000 2,640 1,000 1,640 - 69.46 
Northwestern National, Minneapolis. . 220,468 231, a 83,360 po ee eee 37,799 5,559 i 084 95,593 70,544 25,049 17.15 45.37 
Pan-American Life, New Orleans...... 34,896 35,3 .. Qe eae 2, 752 859 2,723 —17,354 —5,040 —12,314 7.88 134.55 
Prudential Insurance, OWE ... <-0.0/0:6.0 5,464,238 5,609, "339 €3,548, 785 Cs) 502,993 87, 428 5, 328° 945 —143,063 —238, 854 95,791 9.21 73.33 
Royal Union, Des Moines. : .eesi cones See “SEE” Seca wcbane | <adcaen. - enteuee be aa eam oe eed (i ee 234,178 Sai 
Southwestern Life, Dallas............ 164,985 179, 517 po) rer , ee 145,562 38,009 5,672 32,338 16.28 61.10 
Sun Life, MAGUEY oo ccs cc ccsses 1,316,257 1,423, 393 632,808 i) ee 285,615 18,428 1,116, 762 380,928 118,035 262,893 21.70 52.56 
‘Travelers Insurance, Hartford......... 12; 157,789 13, 943; oe 2,142,576 232, 409 12, 308, "204 1,149, 396 762,787 609 17.62 65.43 
‘West Coast Life, San Francisco. ...... 97, 3 01, 452 69, ME “Scceeas  . ciguaies 16,744 2, 219 89, 579 16, 942 2,729 14,213 17.19 70.90 
‘Western States, San Francisco........ 14,512 14,726 7,500 seecee | a aware 11,734 116 19,350 279 6,858 —6,579 8086 51.71 
Totals (23 companies).......... 64,546,614 67,887,382 40,706,624 4,455,161 162,131 8,453,559 976,492 62,043,291 5,645,594 4,903,958 741,636 13.09 70.21 


a Incivdes $24,934 excess rrortality on group conversions. 


cluded in its ccntingency reserve. 
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b Includes $9.155 past conversion mortality charged to group insurance. 
e Incluces £8,528 cost of conversion of group insurance to regular life plan 


c Includes $2,888 group conversions. d In- 
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Address Home Office for Agancy Connections 


THE) we > [\OADS; 


> MARINE: INSURANCE COMPANY 


re ew 





IRE a 


GENERAL OFFICE 
NORFOLK,VIRGINIA 
























































P. D. BAIN HENRY G. BARBEE 
| Chairman of the Board Presieent 
seiniealaaiiig enste 

WE WANT MEN in 
—men who are self-con- OHIO 
fident— INDIANA 
—men who are morally KENTUCKY 
dependable— ae wae 
—men who are finan- T VIRGINIA 
cially responsible— — 
—men who are anxious OKLAHOMA 
to accomplish results— CALIFORNIA 
-—men who are open to Partnership-basis ILLINOIS 
Agencies IOWA 
LIFE HEALTH ACCIDENT 
THE OHIO STATE LIFE INSURANCE COMPANY tell it afl fm the {tl 

Columbus, Ohio first letter——Time is 

Standard Sub-Standard Super-Standard Money. 

am 

INSURANCE COMPANY 


Charleston, W. Va. 
Harrison B. Smith, President 

presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 
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OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 























Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 
benefits—dividends—non-prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 

To real producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district managers now in Illinois, Kentucky, 
California, Colorado, Oklahoma and Indiana. 


360 North Michigan Ave., 











Chicago, Illinois 


























THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Coua- 
necticut. Non-Participatinginsurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 











Great American 


Insurance Company 


= =e. .= 


INCORPORATED - 1872 


STATEMENT JANUARY Il, i928 


$12,500,000.00 


ERVE > roy 85 LIABILITIES 


23,422,855.21 


NET SURPLUS 


21.060,1 19.35 
56,982.974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, Ill. 
GCG. R. STREET, Vice-President 
PACIFIC DEPARTMENT 

233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Ww.H. McGee & Go., General Agents, 11 So. William Street 
SAN FRANGISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 




















AGENTS who can SELL as well as WRITE 
can always be given an interesting proposition, much ter- 
jritory still awaiting capable representatives. Your inquiries 
‘will have consideration. 
UNION MUTUAL LIFE INSURANCE CO. 
PORTLAND, MAINE 























KEYSTONE INDEMNITY EXCHANGE 
PARTICIPATING AUTOMOBILE INSURANCE 


110 SOUTH 16th STREET, PHILADELPHIA, PA. 


LOCAL AGENTS WANTED 


FIRE, THEFT, COLLISION, PROPERTY DAMAGE, PUBLIC LIABILITY 
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PHILADELPHIA AGENCY 
SITUATION 


Clause Prohibiting Bidding for Busi- 
ness Proves Sticker 








SMALL GROUP OF AGENTS-~ HOLDING 
OUT 





Second Attempt to Clear;Up Trouble Seems 
to Have Reached Impasse 
PHILADELPHIA, PENNA, November 26,—A 
little clause in the proposed agency agreement, 
stating that no agent can accept “commisstons 


from any company at a higher scale than ‘that- 


stipulated in the agreement.-proved. the little 


joker in the -woodpile- that caused the. Phila-. - 


delphia agents to reject the report of its Com- 
mittee of Seven that its recommendations be 
adopted and the new agency agreement with 
the E. U. A. signed. 

And, in defeating the acceptance motion, 
another motion was substituted accepting the 
committee’s report solely as one of progress 
with the recommendation of continuing con- 
ferences with the E. U. A. companies with a 
view to securing further concessions. 

Another point to which the agents objected 
was the clause that they accept the Eastern 
Union rules. They objected to the contin- 
gency clause. However, this was admitted to 
be a minor point that could easily be cleared 
up, and to which the companies are also said 
to hold the same views. 

The companies, it is said, seem to feel that 
the clause prohibiting acceptance of commis- 
sions higher than those stated in the agree- 
ment will prove an effective method of pre- 
venting any attempts at “cutthaoat” competi- 
tion for business in the Philadelphia terri- 
tory. 

The action of the agents at last week’s meet- 
ing marked the end of the “second epoch” in 
the negotiations between the agents and the 
E. U. A. territorial committee. 

A year ago, the agents. appointed a com- 
mittee of three to negotiate with the companies. 
An agreement was reached with this commit- 
tee but the agents rejected the report of the 
committee for, it is said, the same reason the 
last report failed to win approval. Four addi- 
tional agents were appointed to the agents’ com- 
mittee and it became known as the committee 
of seven. 

This committee and the E. U. A. thereupon 
started negotiations afresh. The first action 
was the acceptance by the agents of an oral 
agreement to run until January 1, 1929, pend- 
ing the outcome of the conferences. 

The association companies reached an agree- 
ment with this second meeting only to find the 
agents also rejecting that committee’s recom- 
mendations. 

At this juncture, it seems hardly likely that 





” Luisi. 


the companies will give in. to the demands of 
the agents for the elimination of the clause 
preventing agents accepting commissions from 
the companies at a higher scale than those pro- 
vided in the agreement. 

The companies, it is said, entered into the 
negotiations with the second committee with 
the frame of. mind of attempting to see the 
agents’ viewpoints and to make what conces- 
sions they could compatible with the best in- 
terests of the business. They feel that they 


made good on: that unspoken promise and. they. ; 
seem to’ feel that endléss conferences with the’ 


agents’ committees. are proving to be merely 
a waste.of time as,despite agreements, reached 


_with those committees, the agents refuse t to ac- 
cept the recommendations. 


Just what the outcome will be, it is hard to. 
say. The agents, who- carried the motion to 
reject the committee’s report for acceptance of 
the agreement, are said to be adamant in their 
stand against the clause. The other agents are 
said to feel that their efforts have been hape- 
less—in vain. And the companies seem to share 
the latter view. 


Vv. C. PEPPE TO HEAD ITALIAN 


AMERICAN 
Other Officers Announced for New Com- 
pany 
The incorporators and directors of the 


Italian American Fire and Marine Insurance 
Company of New York at the formal organ- 
ization meeting held last week adopted by-laws 
and elected officers as follows: President, Vin- 
cent C. Peppe; first vice-president and general 
counsel, John J. McKelvey; second vice-presi- 
dent and underwriting manager, Ralph H. 
McKelvey; secretary and treasurer, Gerald 
The chairman of the board, will be 
elected later. Action was taken to increase 
the board of directors from thirteen, the num- 
ber tentatively fixed by the charter as filed, 
to thirty-three. 

An executive committee consisting of the 
president and first vice-president, ex-officio, and 
three members to be selected by the board, 
was provided for. G. Granata and Alexander 
S. Banks were chosen and the third member 
will be selected later. A general agency 
arrangement tentatively made with R. H. 
McKelvey & Co., Inc., was confirmed by action 
of the board. 


J. B. Clark Elected a Director of American 
of Newark 

John B. Clark, president of the Clark Thread 
Works of Newark has been elected a director 
of the American Insurance Company, Newark, 
to succeed the late J. William Clark. Chester 
I. Barnard, president of the New Jersey Bell 
Telephone Company, succeeds John O. H. Pit- 
ney, another member of the board who recently 
died. 
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T. E. BRANIFF;IN UNION | 





Phil Braniff Buys General Agency of 
Bureau Companies 





PROTECTION FOR PRUDENTIAL 
FIRE 
Action. Results from Upset of Oklahoma 
Statute Prohibiting Separation 
The Prudential Fire Insurance Company qf 
Oklahoma. Gity, Okla., Kas ‘made application 
for membership in The Union through T. E. 





“Braniff, who, is {the president of the company 
‘and is also president of the T. E. Braniff Con}- 


pany; general : and-local agents;- The Pruden- 


“tialhag confined “its” field‘of operation to tHe 


State of Oklahoma and because of an Oklahoma 
statute which made it unlawful for an insur- 
ance company to withdraw from an ageney 
because that agency represented a domestic com- 
pany, the Prudential has planted in a good many 
Union agencies. The Federal court has declared 
that law to be unconstitutional and the Pru- 
dential, therefore, is confronted with the neces- 
sity either of withdrawing from those agen- 
cies or of changing their status. President 
Braniff states that the officers and directors of 
the Prudential believe that their best interests 
lie with the Union. 

The Prudential is operated through the gen- 
eral agency of the T. W. Braniff Company, 
which also represents bureau and non-affiliated 
companies. It will retire from the local busi- 
ness and, to change the status of its general 
agency to Union, it has sold its local agency 
in Oklahoma City and the general agency for 
its bureau and non-affiliated companies, as of 
December 1, to Phil Braniff, a brother of T. 
E. Braniff, who will operate the business un- 
der the name of the Braniff Insurance Com- 
pany. The T. E. Braniff Company, President 
Braniff states, will represent a group of Union 
fire insurance companies in the States of Okla- 
homa, Kansas, Texas and Arkansas, the names 
of the companies to be announced later. 

Mr. Braniff is one of the leading business 
men of Oklahoma City. He was recently ap- 
pointed general chairman of the Oklahoma 
City’s Community fund drive for $300,000. 


Insurance Society Host to Hugh Macnabb 


The Insurance Society of New York held a 
luncheon last Thursday at which Hugh Mac- 
nabb, fire manager of the Eagle, Star and Bri- 
tish Dominions Insurance Company, London, 
Eng., was the guest of honor. The menu, in 
addition to announcing the good things that were 
to be eaten, had the following from one of the 
first loss adjustments of the Eagle, Star and 
British Dominions company; “Ordered, that 
the feather bed, two bolsters and two pillows 
be put into new ticks.” 


Lat. 
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NEAL BASSETT, President JOHN KAY, Vice-Pres. A. H. HASSINGER, Vice-Pres. WELLS T. BASSETT, Vice-Pres. 





FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 


CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 
THE METROPOLITAN CASUALTY INSURANCE CO., N. Y. 





Western Department HOME OFFICES: Pacific Department 
H. A. CLARK, Manager Newark, N. J. W. W. & E. G. POTTER, Managers 
844 Rush Street New York, N. Y. Philadelphia, Pa. 60 Sansome Street 
CHICAGO, ILL. Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. SAN FRANCISCO, CAL. 


LOYAL TO PRINCIPLE---TO LOYAL AGENTS, LOYAL 














THE UNUSUAL PROGRESS 
OF THIS COMPANY IS, 
PERHAPS, THE BEST 
RECOMMENDATION OF 
THE CALIBRE OF SERVICE 
IT RENDERS. 





THE EQUITABLE CASUALTY 
AND SURETY COMPANY 


HAROLD SPIELBERG, Chairman of the Board 


Court Square Building 


2 LAFAYETTE ST. NEW YORK CITY 
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HEADS AMERICAN PHENIX 





H. Marshall Robertson Elected Presi- 
dent of Holding Company 





RETAINS PRESENT POSTS 





Arrangements With Sterling Offices, Ltd., 
of London, Establishes World Wide 
Connection for Reinsurance 
Corporation 


Arrangements have been made whereby the 
American Phenix Corporation has appointed as 
its president, H. Marshall Robertson, weil 
known in insurance circles in this country and 
Europe. Mr. Robertson is president of the 
Lion Fire Insurance Company of New York, 
and vice-president of Sterling Offices Ltd., New 
York, and will continue his position with these 
corporations. 

The American Phenix has appointed Sterling 
Offices Ltd., London, England, as sole agents 
for the British Empire and the European Con- 
tinent, and A. Rendtorff, managing director 
of that firm, will assume a seat on the board 
of the American Phenix. This connection gives 
the Reinsurance Corporation of America, which 
is held by the American Phenix, world-wide 
connections, putting it in an unusually favorable 
position on account of the excellent business 
enjoyed by the Sterling Offices. 

It will be recalled that the American Phenix 
Corporation was established last year for the 
purpose of acting as a holding company for 
insurance companies. The paid-up capital will 
be increased from $1,500,000 as at present, to 
$3,000,000 by the end of this year, with further 
considerable increases expected in the course of 
1929. Fuller, Richter, Aldrich & Company, of 
Hartford, Conn., are investment bankers for the 
American Phenix. The corporation’s transfer 
agents are: the Bank of New York & Trust 
Company, New York, and the Phoenix State 
Bank & Trust Company, Hartford, and the 
registrars are: the Equitable Trust Company, 
New York, and the Travelers Bank & Trust 
Company, Hartford. 

H. Marshall Robertson was born in Bristol, 
Tenn., of Scotch parentage, and educated in 
London, England. His first business experi- 
ence was gained with A. F. Pearson & Com- 
pany, reinsurance managers, London. This 
firm, established in 1877, was subsequently amal- 
gamated with Sterling Offices, Ltd., London. 
After several years in the foreign department 
of the Legal Insurance Company, now one of 
the “Royal” group, Mr. Robertson joined A. 
Rendtorff, of Sterling Offices Ltd., in 1912. Fol- 
lowing war service in the Flying Corps during 
the World War, he opened the Canadian branch 
of Sterling Offices Ltd., in Toronto. The 
Canadian business was subsequently removed 
to the New York offices of Sterling Offices Ltd., 
of New York, an American Corporation, where 
Robertson has been in active charge during the 
last five years. 

The American Phenix Corporation are to be 
congratulated at having as one of their direct- 
ors, A. Rendtorff, managing director of Ster- 


business of these remote companies. 


ling Offices Ltd., London. His outstanding abil- 
ity and knowledge of insurance and reinsurance 
business should bring the American Phenix val- 


uable contact with financial and insurance 
affairs throughout the world. 
Sterling Offices, Ltd., London, reinsurance 


brokers and managers, by its amalgamation 
shortly after 1917 with A. F. Pearson & Co., 
established 1877, becomes one of the oldest firms 
of the kind in the world. 

Whilst Sterling Offices Ltd. maintain impor- 
tant connections amongst the leading companies 





H. MarsSHALL RoBERTSON 


in England, they have wide-flung associations 
throughout the world, and constant touch is be- 
ing maintained by personal visits of the direct- 
ors and senior officials. 

The steady growth of reinsurance during the 
last few years has enlarged the scope and 
opportunities of the reinsurance _ broker. 
Through the instrumentality of such firms as 
Sterling Offices, companies in all parts of 
the world are brought into direct contact 
with each other without the expense of send- 
ing their officials long distances to acquaint 
themselves with the possibility of reciprocal 
relations. A company may desire to rearrange 
five or ten limits of reinsurance, and spread its 
liability with companies in distant parts of the 
world, receiving in exchange a share of the 
Rts39..a 
distinct advantage to such company to employ 
a firm like Sterling Offices, that has obtained 
valuable data upon the business and integrity 
of these foreign companies, through the period- 
ical visits of its officers. 

The managing director Mr. Rendtorff is a 
British subject, of Danish origin, who received 
his first insurance education in a general agency 
firm in Copenhagen. Later, Mr. Rendtorff 
transferred to the head office of the Central 
Insurance Company in London, and in 1912, 
started business on his own account in time be- 
coming managing director of Sterling Offices 
Ltd., London. 
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MEETS WITH AGENTS 


W. W. Ellis Outlines Purposes of Ad- 
vertising Plan 








CO-OPERATION ASKED BY SPEAKERS 





Meetings With Local Agents in Ohio Ar- 
ranged—W. W. Darrow and J. W. 
Longnecker Will Speak 

On Monday, November 26, field represen- 
tatives of the companies, and rating and inspec- 
tion men from the Bureaus, gathered in Mont- 
gomery, Ala., for the last of a series of meet- 
ings conducted by the National Board in its 
campaign of educational advertising. 

Previous meetings, held in Pennsylvania, 
Ohio and Missouri, were presided over by the 
rating managers in charge of the State. In 
Alabama, W.,. R. Prescott, manager of the 
Southern department of the Hartford Fire In- 
surance Company, and L. P. Goodwin, manager 
of the Alabama Inspection and Rating Bureau, 
outlined specific problems in Alabama and how 
they would be handled. 

W. W. Ellis, assistant to the general man- 
ager of the National Board of Fire Under- 
writers, and Wallace Rogers, of Gale and 
Pietsch, advertising agents for the board, out- 
lined the program and the purposes of the Na- 
tional Board plan and asked for full co-opera- 
tion by the special agents in their explanations 
to local agents. 

In similar meetings held in the other three 
States chosen for the National Board adver- 
tising test the response was very gratifying. 

As a result of the conference in Ohio C. S. 
Tedrick, State agent of the Springfield, was 
appointed chairman of a committee to discuss 
the advertising of the National Board with the 
local boards of Ohio, for the purpose of bring- 
ing about complete co-operation of advertising 
plans. 

Through the activities of this committee 
arrangements have been made whereby John W. 
Longnecker, advertising manager of the Hart- 
ford Fire Insurance Company, and W. W. Dar- 
row, advertising manager of the Home Insur- 
ance Company of New York, representing the 
National Board and the Insurance Advertising 
Conference, will discuss co-operative advertis- 
ing with the local boards in Ohio. Mr. Long- 
necker will attend the local board meetings in 
Akron, Cleveland, Canton and Youngstown, 
December 4 to 7 inclusive, and Mr. Darrow 
will attend the meetings in Toledo, Lima, Cin- 
cinnati and Dayton, December 11 to 14 inclu- 
sive. 

It is believed that the local boards in Ohio 
will plan a co-operative advertising campaign 
to begin early in January which will tie up with 
the public educational campaign now being run 
by the stock fire insurance companies through 
the National Board of Fire Underwriters in 
every daily paper in Ohio. 


—For two weeks, starting next Monday, Harry K. 
Rogers, engineer of the fire prevention department of 
the Western Actuarial Bureau, will put on his “fire 
clown” act in the grade schools of St. Louis, under 
the auspices of the local fire department. 
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Has Fire Insurance Contributed to the Economic 
and Social Development of Peoples? 


By Dorotuy A. Hoot 


Consolidated Gas, Electric Light and Power Company of Baltimore 


THe CONFLAGRATION HAzaARD | 


From time immemorial, the cry or alarm of 
fire has struck terror to the heart of humanity, 
and even to-day, with improved methods of 
protection, the gong of the fire engine passing 
in the night arouses us from our beds almost 
in panic. This fire demon constantly threatens 
us with that great disaster,—a conflagration. 
How vivid is the recollection of some great 
holocaust, such as at Chicago, San Francisco, 
Baltimore, or Chelsea. Thousands made home- 
less, hundreds losing their entire lifetime busi- 
ness ventures, others maimed for life, or los- 
ing life in the sweep of the fire. Here again 
fire insurance plays its part in the rehabilitation 
of cities hampered by such disasters. Ever 
present in the minds of insurance company 
officials is the necessity of providing against 
some such great calamity to the financial and 
economic prosperity of the people. 

Knowing that such a hazard exists in many 
communities of the country, it is natural to ask 
why the danger is not avoided. Business can- 
not isolate itself, but must congregate in centers 
for economic benefits. The fire insurance busi- 
ness as a semi-public utility must, therefore, 
serve the needs of the people. The insurance 
companies must meet the demand for insurance 
in these congested areas, and it is the practice 
of insurance companies to accumulate a sur- 
plus to meet the probable requirements of a 
conflagration without too great impairment of 
capital. How effectively the insurance com- 
panies have met their responsibilities is too 
well known to need more than passing men- 
tion. Their promptness in adjusting and pay- 
ing losses has enabled many a stricken city or 
community to start immediately to rebuild and 
to provide for the present emergency. It is a 
well-known fact that a fire loss has a most 
demoralizing effect, but when the policyholder 
receives a check in full for loss sustained, 


(Concluded from Tue Spectator of November 1) 





The accompanying article is the second 
of two installments of a thesis submitted 
by Miss Hoot for a fellowship in the In- 
surance Institute of America. She is the 
first woman to have won such an honor. 
Miss Hoot is unusually well educated. 
She is a graduate of Baltimore City Col- 
lege and the Eaton Burnett Business 
College. She siudied economics for two 
years at Johns Hopkins, later continuing 
these studies at Cornell University. She 
has also successfully completed the fire 
insurance course of the Insurance Insti- 
tute. She completed last June the first 
year of a four-year course in law at the 
University of Maryland. 

Meantime Miss Hoot has, for the past 
eight years been employed in the insur- 
ance and safety department of the Con- 
solidated Gas, Electric Light and Power 
Company of Baltimore, having been as- 

- sistant to.th supervisor during the last 
five years. 

Miss Hoot’s paper shows a remarkable 
insight into the value of fire insurance, 
—Enpitor’s NOTE. 











morale is restored and the private and public 
benefits are untold. 


RicHTts OF INSURANCE COMPANIES 

At this point, it seems quite pertinent to 
interpolate a though regarding the rights of 
insurance companies. It is true that insurance 
is a business carried on for profit, as is any 
other form of commerce. Protection of busi- 
ness is, however, its outstanding feature, and 
therefore it in turn should be protected by 
business. Application of the point in question 
is especially directed to the many forms of 


taxation that are directed against insurance 
organizations. The great reserves accumulated 
by the insurance carriers to provide adequateiy 
for fire losses, especially the conflagration haz- 
ard, attract the envious cupidity of demagogues, 
those self-appointed guardians of the public 
welfare. How short sighted it is to think that 
the various imposts levied on insurance com- 
panies are not reflected in the cost of the policy. 
Mutuality of interest is predominant in this 
business, and although a profit is made from it, 
nevertheless, it is nothing more than a fee or 
commission paid for managing this vast pool 
or reserve into which business pays its share 
for its own protection. 

Anything that acts in a manner detrimental 
to insurance is felt by the policyholder. Busi- 
ness men, therefore, should lend their aid to 
offset plans or schemes which interfere seriously 
with the conduct of the business while it is 
operated properly and successiully. Efforts to 
impose further taxes should be strongly op- 
posed, and means taken to assist in reducing 
the present burden. Figures for 1924, compiled 
by the Chamber of Commerce of the United 
States, show that premiums increased 6.5 per 
cent, while special taxes, licenses, and fees in- 
creased 13 per cent, and of the total amount 
collected in taxes, only 4 per cent was used for 
carrying on the work of the Insurance Depart- 
ment of the various States. Surely there can 
be no justice or equity in such a procedure, and 
certainly there is no recognition of the great 
service rendered by the business of insurance. 
If the balance had been applied specifically to 
fire departments and fire prevention activities, 
no discussion of its use would ever be attempted, 
but when it is applied to the benefit of those 
who make no contribution to its production, then 
discrimination arises. 


FirE PREVENTION SERVICE 
Another beneficent function of fire insurance 
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has been its service of fire prevention, and this 
has arisen from the gradual but basic change 
in the conception of the utility of insurance. 
Heretofore the emphasis had been placed on in- 
demnity, while now it has changed to preven- 
tion. While mitigation of loss is praise-worthy 
and beneficial, prevention of misfortune is much 
more advantageous. Unfortunately, pessimists 
and misanthropes are quick to say that fire 
prevention activities produce results for the in- 
surance companies in reduced losses. That this 
is not the proper viewpoiat is generally accepted, 
because when the product of man’s hand and 
brain burns, mankind irrevocably loses. Not 
only is there direct loss, but there is also an 
enormous indirect loss caused by the disorgan- 
ization and destruction of business. A study of 
the effect of fire on one hundred concerns 
showed that forty-three did not resume business, 
seventeen which were able to furnish financial 
statements before the fire no longer could do 
so, fourteen suffered a reduction of 30 per cent 
to 66 per cent in credit ratings, and only twen- 
ty-six were unaffected as to credit rating, 
although they suffered serious loss in other 
ways. 

In the annals of the American Academy of 
Political and Social Science for March, 1927, 
page 103, H. A. Smith, president of the Na- 
tional Fire Insurance Company of Hartford 
and chairman of the Advisory Insurance Com- 
mittee of the Chamber of Commerce of the 
United States, in an article entitled, “The Fire 
Prevention Work of Stock Fire Insurance 
Companies” presents in a most lucid manner 
the basic reasons why the insurance interests felt 
that greater activity in preventive work was 
necessary, not from any selfish motives, but on 
an economic and social basis. Mr. Smith sums 
up in the opening paragraphs of the article the 
viewpoint of the companies: ‘Some years ago 
it was realized by executives of the leading 
stock fire insurance companies of the country 
that, although the business profited because fire 
is an ever present possibility in all walks of 
life, the incineration of material wealth was 
reaching proportions which threatened economic 
disaster. As a consequence, they authorized the 
“National Board of Fire Underwriters, which 
today represents two hundred and ten stock 
fire insurance corporations, and is supported by 
them, to formulate a campaign along engineer- 
ing and educational lines that would result in 
safeguarding life and property to the fullest 
extent possible. Such a program was at once 
undertaken, and it has developed steadily in 
scope and intensity with the years. 

“This campaign has not been based upon nar- 
row self-interest but upon a recognition of the 
following principles: (1) That every person 
and every organization owes more to the com- 
mon welfare than mere industry and obedience 
to the law; and (2) that those whose commer- 
cial activities result from the existence of any 
given condition, the effects of which are detri- 
mental, cannot avoid the responsibility of seek- 
ing to limit-its public menace.” 

This viewpoint is the motive behind the activi- 
ties of the National Board of Fire Under- 
writers and the work of the National Fire Pre- 


vention Association. This latter association in- 
cludes not only fire insurance companies, but 
practically every national business organization 
or association of the country, as well as. many 
individuals. Paragraph 2 of the articles of as- 
sociation sets forth its object: “The object 
of the association shall be to promote the science 
and improve the methods of fire protection and 
prevention, to obtain and circulate information 
on these subjects, and to secure the co-operation 
of its members in establishing proper safe- 
guards against loss of life and property by fire.” 
Membership is open to any society, corporation, 
firm or individual interested in the protection 
of life or property against loss by fire. It is 
the clearing house for all authoritative infor- 
mation on Fire Protection and Prevention. 

America has frequently been termed a waste- 
ful country in the use of its resources. That 
the accusation is not an unjust one seems ap- 
parent, when it is considered that each year the 
fire loss is over five hundred millions of dol- 
lars, nor is the property loss the most serious 
aspect. Fire takes an annual death toll, of 
over fifteen thousand human beings and injures 
or maims over seventeen thousand more. The 
saddest feature of this disregard of human life 
is that a very large percentage of these deaths 
and injuries occur among women and children. 
Is it not time that a halt were called to such 
wanton waste? 


LEADERS IN FIRE PREVENTION 


The insurance companies and others who gave 
this subject some thought realized the serious- 
ness of the situation and have made an intensive 
effort to awaken the consciousness of the people. 
It is a slow and wearisome task, yet some prog- 
ress is being achieved gradually. The National 
Fire Protection Association has carried its 
activities into every city and town, so that 
Fire Prevention Week in October now attracts 
the attention of Jarge numbers of people and is 
eventually forcing on the minds of our citizens 
the menace of the fire waste and the means 
necessary to eliminate it. The Association, 
through its various committees composed of 
business men actively engaged in daily contacts 
with fire hazards, prepare standards under guid- 
ance of which the hazard may be minimized and 
the fire waste checked. Not alone are insur- 
ance men or professional fire preventionists on 
these committees, but also men from every walk 
of life, engineers, architects, college professors, 
and many others. Endeavor is made to edu- 
cate the public in the observance of these stand- 
ards and to point out the grievous economic pen- 
alties resulting when they are ignored. 

The Chamber of Commerce of the United 
States has a Fire Waste Council under the 
auspices of its Insurance Department. This 
council coordinates the work of the various 
local chambers and associations throughout the 
country, and is a distributing medium through 
which is passed on to the cities, chambers of 
commerce, and other associations the valuable 
information prepared by the National Fire Pro- 
tection Association. 

It might be interesting to relate the origin 
and some of the activities of the National Fire 
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Waste Council. In 1922, the Governer-of Mary- 
land, Honorable Albert C. Ritchie, called, a. con- 
ference of governors of the middle Atlantic 
States in Baltimore for the purpose of. discuss- 
ing the fire waste situation and planning a means 
of attack. The governors realized that if prog- 
ress was to be made, it must be through local 
efforts in cities and towns throughout the coun- 
try. As business men are leaders in community 
life, it was decided to place upon them the 
responsibility of ridding themselves of the -eco- 
nomic waste and destruction of life resulting 
from fire. As a result of this meeting there 
evolved the National Fire Waste Council under 
the leadership of the United States Chamber of 
Commerce. The National Chamber was to in- 
terest chambers of commerce and trade associa- 
tions in activities seeking a reduction of the 
fire waste. 

From this grew one of the outstanding fea- 
tures of the work of the Fire Waste Council, 
the institution of the Interchamber Fire Waste 
Contest. The contest was created to induce 
rivalry in fire prevention among communities 
just as there is a natural rivalry as to growth, 
civic beauty, and economic development. The 
details of the contest provide for competition 
among all local member organizations of the 
Chamber of Commerce of the United States, 
which are divided into four classes according to 
the population of the cities, and a trophy is 
given annually to the organization of the city 
in each class achieving the best record in 
reducing fire losses, carrying on educational 
activities and effecting permanent improve- 
ments. The organization which makes the best 
record, regardless of the city’s population, is 
presented with a very elaborate trophy. 

As a result of the 1925 contest, 221 cities, 
representing a combined population of 20,000,- 
000, showed a saving in life and property, and 
although all could not receive prizes, certainly 
there was a great satisfaction in knowing that 
results had been attained which were beneficial 
to the social and economic condition of the 
citizenship. 


VALUE OF FirE PREVENTION 

The new concept of insurance in its relation 
to fire prevention is of great economic and so- 
cial value. It has been the means of instruct- 
ing architects and builders as to the best meth- 
ods of obtaining fire-resistive structures. With- 
out it there could not be the large office build- 
ings which house so many thousand workers 
and utilize valuable space to so great an ad- 
vantage. Safety of life and property is practi- 
cally assured by following the standards pro- 
posed; the places in which the public congre- 
gates in large numbers, such as theatres and 
motion picture houses ‘have been made safe. 
For the latter especially stringent rules have 

(Concluded on page 27) 
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CHICAGO PLAN ADOPTED 
Confidence Expressed in Adherence by 
Companies 

Cuicaco, Itt., November 26.—By convincing 
majorities the fire insurance underwriters of 
Chicago adopted the new commission plan pro- 
posed by the executive committee of the Chi- 
cago Board of Underwriters and thus indicated 
that they are anxious to operate on a uniform 
and equitable commission schedule. The polls 
on the plan closed Monday, that being the last 
of the ten-day period allowed 


Red Cross Subscriptions Desired 

The insurance brokers’ committee for the 
American Red Cross 1928 roll call of the New 
York chapter and the Bronx requests that sub- 
scriptions from New York insurance brokers 
be sent either to Stuart W. Jackson, chairman, 
110 William street, New York, or direct to 
the American Red Cross, 598 Madison avenue. 
The insurance brokers’ committee consists, in 
addition to Mr. Jackson, of Francis C. Carr, 
Julian Lucas, Floyd R. DuBois, John A. Eck- 
ert and Edgerton Parsons. Already it is an- 
nounced, subscriptions have been received in 
fairly large volume. 


Kansas Rate Case 
(Concluded from page 3) 
individual experience of the companies was con- 
sidered in a federal suit. 
The motion now is under advisement. 
More than three million dollars are involved 
in this fire rate action. 
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Insurance News and Gossip 


in 


New Jersey 


One of the most flourishing and active of 


*the New Jersey Agents’ Associations is that of 


the Bergen County Association of Insurance 
Agents. 

Formed only last April, its membership has 
shown steady growth until now it approaches 
the one hundred mark. 

At its first annual meeting held recently, the 
following officers were elected: Alfred Christie 
of Bergenfield, president; John C. Conklin of 
Hackensack, first vice-president; Edward W. 
Schmults, second vice-president, and Alan V. 
Livingston of Englewood, secretary-treasurer. 

Among the several matters discussed and 
acted upon was the adoption of a resolution re- 


lating to commissions to be paid brokers. The 
list decided upon was as follows: 
15% business—brokerage ........ TA% 
20% ¢ Be yak Rea 12%%% 
25% Lane tare 6 eee 15% 
30% * hl ei oneeeare 20% 


The secretary was it structed to advise the 
Eastern Underwriters Association of this ac- 
tion. 

A committee of five was appointed to con- 
sider ways and means of eliminating the present 
conditions surrounding the writing of bonds 
for Bergen County business. 

President Christie emphasized the fact that 
all members should at once clear their agencies 
of those companies which are declared in vio- 
lation of the rules of the executive committee 
of the National Association. These companies 
are Firemen’s of Newark, Girard Fire and 
Marine, Northwestern National and National 
Union. 


Ten of the twenty-one counties of the State 
have regularly organized agents’ associations. 
These are Atlantic, Bergen, Burlington, Cam- 
den, Hudson, Mercer, Middlesex, Morris, Sus- 
sex and Warren. In addition there are thir- 
teen local boards. Several others, both county 
and local, are in process of formation. 

Generally speaking the present attitude of 
New Jersey agents is that of “watchful wait- 
ing.” 

There are several reasons for this peculiarly 
unique condition of affairs. Business, of course, 
goes on as usual, in fact there is, happily, a 
marked activity in insurance coverage owing to 
the remarkable advance in realty development 
(especially as to the northern section of the 
State) by reason of the approaching comple- 
tion of the Hudson River Bridge. 

But the real causes of perplexity and uncer- 
tain feeling among agents are the following: 
result of inquiry and official opinion as to the 
constitutionality of Senate bill No. 98; varied 
assortment of commissions now paid by compa- 
nies on a schedule of hazards numbering over 
one hundred; effect of the recent political up- 
heaval in the State (both supervisory and leg- 
islative) ; competitive operations of newly or- 
ganized companies which have entered the State 
and the firm announcement of the New Jersey 
Association of Underwriters for a 25 per cent 
flat commission. 

All of these tended to produce a condition of 
unrest. Thus it is that the formation of county 
and local boards has been actively pushed, for- 
shadowing, by organization, agency solidarity 
and power. 








NATIONAL LIBERTY’S PLAN 


Will Operate in West as Non- 
Affiliated Company 








C. H. COATES IN CHICAGO 





Company to Protect Business Against 
“Housecleaning”’ of Bureau 
CuicaG), Int., November 27.—As a result of 
the determined campaign inaugurated by the 
Western Insurance Bureau to clean all of its 
agencies of the National Liberty group of com- 
panies as following their affiliation with the 
Home of New York, a Union company, the 
National Liberty has decided to operate in the 

Union territory as non-affiliated. 

The three National Liberty companies thus 
answer the challenge thrown down last week 
by the Bureau when it described its action 
against the National Liberty companies as a 
“house cleaning” rather than an endorsement 
of the principle of separation. 

Assurance that the National Liberty, Balti- 
more American, and Peoples National would 
retain its western business and that the deci- 
sion to operate as non-affiliated would fore- 
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stall the “house cleaning” was given by Charles 
H. Coates, vice-president, and former member 
of the Bureau executive committee. 

Mr. Coates pointed out that there are other 
non-affiliated companies in the Bureau agencies 
and that his companies would adhere to Bureau 
commissions and rules. He was positive in say- 
ing that there have been, no agency resignations 
and that none was expected. 


A. A. Cairns Joins Glens Falls 


The Glens Falls Insurance Company an- 
nounces the appointment of Alan A. Cairns as 
special agent for Eastern Massachusetts and 
Rhode Island with headquarters at 55 Kilby 
street, Boston. 

Mr. Cairns has had similar experience in 
this same territory with another company and 
comes to the Glens Falls with a wide acquaint- 
anceship among agency men and a thorough 
knowledge of business conditions in the terri- 
tory. 

Born in North Carolina in 1900, Mr. Cairns 
received his preliminary education in the public 
schools of New Jersey and Philadelphia. He 
was also a student at Yale University. 
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FIRE INSURANCE ON LARGE RISKS 
Brokers Who Once Resorted to Affidavits on Such Lines Now 


WENTY years ago the demand for fire 

insurance coverage in New York city 

exceeded the facilities for furnishing it 
to such an extent that brokers controlling large 
lines were frequently forced to go outside the 
State and place a portion of their policies in 
unlicensed carriers. To-day it may be said that 
the situation stands completely reversed. Li- 
censed companies can easily absorb all the huge 
lines which this great area offers and still run 
short of their capacity. As a matter of fact, 
it is a common complaint on the street to-day 
that there isn’t enough fire insurance business 
to go around. 

Time was when the large individual risks 
presented an outstanding problem. A large 
department store like Wanamaker’s, for 
example, whose fire insurance needs previous 
to the World War probably amounted to some 
six or eight million dollars, couldn’t be cov- 
ered completely by the licensed companies in 
New York State. The managers of this very 
store, it so happens, were once strongly preju- 
diced against automatic sprinklers but found it 
impossible to secure adequate coverage with- 
out first installing them. Of course, risks of 
this type are now uniformly provided with 
sprinklers but it is nevertheless true that their 
insurance needs are more than three times as 
great but brokers experience no difficulty .in 
placing their policies in authorized companies. 

The long list of affidavit risks which used 
to be filed with the Insurance Department is a 
thing of the past. Whereas a number of legit- 
imate risks were once turned over, with official 
sanction, to foreign companies, it is only the 
undesirable “target” risks which are now going 
outside except for that inevitable portion of 
business which trickles through the under- 
ground route. In New York State there are 
only three agents who now hold special licenses 
under Section 137 of the Insurance Law which 
permits thefn to place insurance in carriers not 
licensed in this State after affidavits have been 
filed certifying that the insurance cannot be 
placed in authorized companies. 





Find Regular Channels Sufficient 


There are four factors which might be listed 
as the chief contributors to this about face in 
the ratio of supply to demand: first, the tre- 
mendous gains which the companies have made 
in their financial resources, thereby increasing 
the amount of liability they may safely assume 
on one risk; second, the large number of new 
fire insurance companies which have been or- 
ganized, most of them with a substantial paid- 
in capital and surplus which enables them to 
compete for large lines; third, the tendency of 
giant manufacturing and merchandising con- 
cerns to join reciprocal insurance associations, 
and finally, the improved condition of risks as 
a result of modern fireproof construction and 
the widespread use of sprinklers and other pro- 
tective devices. 

Although great increases in values during 
the last decade have placed a high figure on in- 
surable properties, it would seem that the pro- 
portionate increase in insurance facilities has 
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been even greater. Whereas, the fire insurance 
on the individual large New York department 
stores ranges from $15,000,000 up to, and 
possibly beyond $25.000,000 in one or two cases, 
and other risks such as warehouses and manu- 
facturing plants call for still more protection, 
the appended table will indicate, in a general 
way, how the licensed companies may assume 
such great liabilities and still remain comfort- 
ably within the limits of the law. 

The list includes twenty of the larger stock 
fire insurance companies licensed in New York 
State and is exclusive of the facilities offered 
by mutuals, reciprocals, Lloyds and numerous 
smaller stock companies. Three items are 
given: the gross amount accepted on one risk, 
the net amount retained on one risk (both set 
up voluntarily by the companies) and the maxi- 
mum that each company might retain on 2 
single risk as defined by section 24 which fixes 
it at 10 per cent of capital and surplus. 





10% of Pol- 
Gross Net holder’s Sur- 
Accepted Retained plus 
$800,000 $300,000 $3,261,341 
1,000,000 500,000 4,190,999 
750,000 250,000 3,077,901 
250,000 150,000 3,301,460 
1,000,000 300,000 1,968,781 
1,325,000 500,000 4,278,811 
1,000,000 300,000 1,752,582 
1,000,000 800,000 3,165,855 
1,000,000 500,000 1,225,977 
4,300,000 483,500 3,356,012 
500,000 200,000 952,255 
1,000,000 600,000 1,115,763 
1,000,000 200,000 2,404,775 
1,960,700 360,000 908,946 
250,000 100,000 678,176 
1,762,000 260,000 971,099 
945,000 195,000 2,054,086 
750,000 200,000 1,483,708 
500,000 200,000 1,431,808 
500,000 100,000 1,375,110 
$21,592,700 $6,498,500 $42,955,445 








STRENGTH OF AMERICAN FIRE INSURANCE COMPANIES 


since the World War has been graphic- 
ally reflected in the enhanced financial 
stability of the American stock fire insurance 
companies. This is shown by an inquiry just 
completed under the direction of Ernest Sturm, 
chairman of the Fidelity-Phenix Fire Insur- 


G tise th of the United States in wealth 
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ance Company and other members of what is 
known as. the “America Fore” group. 

Mr. Sturm found that since 1920 the Amer- 
ican stock fire companies alone—excluding do- 
mestic mutual and all foreign underwriters do- 
ing business here—have gained approximately 

(Concluded on. page 25) 
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FIRST NATIONAL INSURANCE COM- 
PANY OF AMERICA 


Seattle, Wash. 


Insurance Company’s Running- 
Mate Gets Started 


As forecast in the Fire Insurance Monthly 
Bulletin for September, the General Insurance 
Company of America, Seattle, Wash., has 
placed a new fire carrier in the field. The 
company is known as the First National In- 
surance Company of America and is now writ- 
ing business. 

The new company was organized with a 
cash capital of $1,600,000, a surplus of $1,000,- 
000 and contingent reserve of $760,000. It will 
write the regular fire and automobile lines and 
will extend its operations throughout the coun- 
try as rapidly as is consistent with sound man- 
agement and proper growth. 

The Western Insurance Company of Amer- 
ica, and the General Casualty of America are 
the other members of the fleet. The First Na- 
tional, however, is the only organization in the 
group beside the parent company which has a 
capitalization of a million dollars or more. 

The officers of the First National are: Presi- 
dent, H. K. Dent; vice-presidents, J. F. Doug- 
las and A. S. Eldridge; secretary, Frank B. 
Martin. 

The list of directors, with their other affi- 
liations, is as follows: Chairman, Joshua Green, 
chairman of the board, People’s Bank & Trust 
Company, Seattle; vice-chairman, J. F. Doug- 
las, manager, Metropolitan Building Company, 
Seattle; O. D. Fisher, president, Fisher Flour- 
ing Mills Co., Seattle; A. S. Eldridge, presi- 
dent, Eldridge Buick Co., Seattle; C. H. Clark, 
Kelly-Clark Co., Seattle; Frank B. Martin, 
Weyerhauser Timber Co., Everett, Wash.; 
Frank T. McCollough, director, Old National 
Bank, Spokane; J. C. Ainsworth, president, 
United States National Bank, Portland, Ore.; 
Henry L. Corbett, capitalist, Portland, Ore.; 
Harry T. Nicolai, president, Nicolai Door 
Manufacturing Co.; Robert H. Strong, presi- 
dent, Strong & MacNaughton Trust Co., Ta- 
coma, Wash.; F. R. Titcomb, Weyerhauser 
Timber Co., Tacoma; John S. Baker, presi- 
dent, Fidelity Trust Co., Tacoma; Neil Cooney, 
capitalist, Aberdeen, Wash., and H. K. Dent, 
president of the company. 

Ralph H. Baldwin is manager of the invest- 
ment department and a member of the finance 
committee. 


General 


GERMANIC FIRE INSURANCE COMPANY 
New York, N. Y. 
New Company Will Have $1,000,000 
Capital 

The capital stock of the recently chartered 
Germanic Fire Insurance Co., of New York, 
has been offered to the stockholders of the In- 
ternational Germanic Trust Company and the 





International Germanic Company, Ltd. at 
$28.60 a share, pursuant to authority under 
Section 66 of the New York Insurance law and 
in accordance with the policy of the Germanic 
companies to permit their stockholders to invest 
in affiliated or controlled companies prior to 
public offering. Applications from stockhold- 
ers of the two companies were received until 
3 p.m. on November 26. Ten per cent of the 
total price is to be paid on subscription. 

The executive offices of the Germanic Fire 
Insurance Company will be at 26 Broadway. 
The company will be under the supervision of 
the New York State Insurance Department. It 
is to have a paid-in capital of $1,000,000, paid- 
in surplus of $1,500,000 and a fund of $100,- 
000 to pay for fixtures, equipment and other 
initial expenses. It is chartered to write fire, 
marine and allied lines of insurance and it plans 
to do a general business throughout the coun- 
try, operating under its own management with 
Norman T. Robertson as president, Carl 
Schreiner as chairman of the board, and Harold 
G. Aron as chairman of its finance committee. 

The present members of the board—more 
will be named later—are C. E. Albright, Harold 
G. Aron, William H. Brudi, H. E. Eckhoff, 
Charles H. Gristede, Basil Harris, August 
Heckscher, Oscar Heyman, R. H. Johnston, 
Leo Kaufman, Herman A. Metz, Rudoif 
Pagenstecher, A. Portfolio, Norman T. Robert- 
son, Carl Schreiner, Jesse Spier, Mason B. 
Starring, Jr., Max L. Teich and John W. Van 
Alen. 


GREAT AMERICAN INSURANCE 
COMPANY 
New York, N. Y. 
Three Companies in Group Increase Capital 

Three carriers in the fleet headed by the 
Great American Insurance. Company of New 
York are increasing their capital. The Amer- 
ican Alliance Insurance Company, which is 
domiciled in New York, is adding $1,000,000 
to its present capital which stands at $2,000,000. 
The Massachusetts Fire and Marine Insurance 
of Boston, Mass., is increasing its capital from 
$500,000 to $1,000,000, and the North Carolina 
Home Insurance Company of Raleigh is bring- 
ing its capital up to $1,000,000. 

Stockholders of the American Alliance met 
November 20 and approved the plan outlined 
by the directors. The par value of the stock 
is being reduced from $100 to $10, the new 
stock to be issued at par. The subscription 
rights will be in the ratio of five new $10 
shares for each one old ($100) share held. 

Four years ago the American Alliance in- 
creased its capital from $1,000,000 to $2,000,- 
000. Under the banner of the Great American 
fleet it has enjoyed fine progress. As of 
December 31, 1927, it had assets of $8,400,024, 
a net surplus of $4,382,692 and showed net pre- 


22 


mium writings for the year of slightly more 
than $1,500,000. 

The Massachusetts Fire and Marine’s $500,- 
000 increase will be effected by a transfer of 
$250,000 from surplus to capital by means of 
a stock dividend, the other $250,000 to be 
secured by issuing new stock. 

The Massachusetts Fire and Marine Insur- 
ance Company was organized in 1910 with 
$500,000 capital and became a member of the 
Great American fleet in 1920. As of Decem- 
ber 31, 1927, the company had assets of $2,- 
283,332 and a net surplus of $1,150,462. The 
latter item has been greatly increased during 
the year. In addition to fine investment gains, 
the Massachusetts Fire and Marine has man- 
aged to make an underwriting profit continu- 
ally since 1923. The par value of its shares 
is $100. 

The North Carolina Home Insurance Com- 
pany of Raleigh, also affiliated with the Great 
American, is increasing its capital from $500,- 
000 to $1,000,000 by issuing new stock at a 
premium that will permit a $300,000 addition 
to the surplus as well. The company has as- 
sets in the neighborhood of $2,000,000. Its sur- 
plus will be well over a million dollars when 
the new stock has been paid in. Par value of 
its stock is $100. 

GUARDIAN FIRE ASSURANCE 
CORPORATION 


New York, N. Y. 


Increases Capital and Reduces Par Value 
of Shares 


Stockholders of the Guardian Fire Assurance 
Corporation of New York have approved the 
proposal of the directors to increase the cap- 
ital of the company from $1,000,000 to $1,- 
500,000 and also to reduce the par value of the 
shares from $25 to $10, the stock to be ex- 
changed on a basis of two and one-half for 
one. 

For the new issue of stock (50,000 shares) 
stockholders of record November 12 will be 
permitted to subscribe, at $20 per share, for one 
new share for each two shares of $10 par. 
The rights for such subscription expire on 
December 15, 1928. 

When the new issue is paid in, and there 
will be no selling expense for the company, 
the surplus will be increased materially there- 
by. The Guardian Fire began business in 1926, 
with a capital of $500,000. It is a member of 
the R. A. Corroon fleet and writes reinsurance 
only. 


Motorist Mutual Insurance Company, 
Columbus, Ohio 
The Motorist Mutual Insurance Company, of 
Columbus, Ohio, was incorporated November 
19, and was expected to begin business on De- 
cember 1, operating only in Ohio. It will write 
full coverage automobile insurance. 
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LION ASSURANCE CORPORATION 
Los Angeles, Calif. 

I. M. Fisher Company Showing Progress 

Progress is being made in the promotion of 
the Lion Assurance Corporation of Los An- 
geles, Cal., a preliminary account of which 
appeared in the Fire Insurance Monthly Bulle- 
tin for September. This is the fire company 
being organized by I. M. Fisher, head of the 
general agency of that name which represents 
the Home Fire of Little Rock, Ark., and the 
Eureka-Security Fire and Marine of Cincin- 
nati in Washington, Oregon, California, Idaho 
and. Utah. 

The authorized capital stock of the company 
is $300,000, divided into 30,000 shares with a 
par value of $10 each. The price of the stock 


is $25 per share so that when the sale of stock ~ 


is completed the company will have a surplus 
of $450,000. 

Of these authorized amounts, $500,000 has 
already been paid in so that the company has 
at present a capital of $200,000 and a surplus 
of $300,000, leaving $250,000 to be paid in 
within the next twelve months. This stock 
will not be offered to the general public but is 
being held for those already interested in the 
company. 

The company was organized without promo- 
tion expense and officials and directors of the 
company are serving without compensation un- 
til the business is firmly established. 

The company will confine its activity to the 
Pacific Coast States and will write only fire, 
tornado, and some earthquake insurance 
although it is authorized to write sprinkler leak- 
age and automobile insurance as well. The I. 
M. Fisher Agency has shown a remarkable loss 
ratio for the past five years on the business writ- 
ten through its office and by following the 
same underwriting policy hopes to show simi- 
lar results for the Lion. 

The officers of the Lion Assurance Com- 
pany are: I. M. Fisher, president; C. E. Surg- 
nier, vice-president, and C. A. Haskins, treas- 
urer. 

The present board of directors is made up 
of I. M. Fisher, president, I. M. Fisher, Inc.; 
F. A. Rothier, president, Eureka-Security Fire 
and Marine Insurance Company; Sam M. 
Haskins, Gibson, Dunn & Crutcher, attorneys; 
G. E. Surgnier, secretary, I. M. Fisher, Inc.; 
Leroy M. Edwards, attorney, and C. A. 
Haskins. 


NATIONAL SECURITY FIRE INSURANCE 
COMPANY 
Omaha, Neb. 
“North American Company Increasing Cap- 
ital 
Stockholders of the National Security Fire 
Insurance Company of Omaha, Neb., will meet 
December 15 to vote on the proposition of the 
directors to sncrease the capital from $500,000 
, to $1,000,000. The majority, of the stock of the 
National Security is controlled by the Insur- 
ance Company of North America, Philadelphia, 
Penna. ro 





The ‘new stock to be issued will have a par 
value of $100 per share and will be sold at a 
price of twice par. This will enable the com- 
pany to add $500,000 to surplus. 

A. J. Love, president and treasurer, and P. 
K. Walsh, secretary, direct the affairs of the 
company which has_ enjoyed _ considerable 
growth. 


SPRINGFIELD FIRE AND MARINE _IN- 
SURANCE COMPANY 
Springfield, Mass. 

Directors Recommend Capital Increase 
The directors of the Springfield Fire and 
Marine Insurance Company, Springfield, Mass., 
at the regular monthly meeting held last Mon- 
day, voted to recommend to the stockholders an 
increase in the capital stock of the company 
from $4,500,000 to $5,000,000 to be offered 
to stockholders pro rata at $25 per share, which 
is par. A special meeting of the stockholders 
will be held next month to act on this recom- 
mendation. The capital of the Springfield Fire 
and Marine was increased early in the present 
year from $3,500,000 to $4,500,000. Regular 
quarterly dividend of 4 per cent was declared 
payable January 2, 1929, to stockholders of 

record December 15, 1928. 


SEABOARD FIRE AND MARINE INSUR= 
ANCE COMPANY 
New York, N. Y. 
New Fire Company Forming 

A new fire insurance company to be known 
as the Seaboard Fire and Marine Insuracne 
Company, is being organized in New York 
city. The company will write marine as well 
as fire insurance and allied lines. The com- 
pany will have $1,000,000 capital and a sur- 
plus, possibly, of like amount. 

It is believed that Frank & Dubois, United 
States managers for the Yorkshire Insurance 
Company and the London and Provincial Ma- 
rine and General, both of England, will direct 
the operations of the Seaboard although the lat- 
ter will be owned by American interests. 


BANKERS AND SHIPPERS INSURANCE 
COMPANY 
New York, N. Y. 

Extracts from the Report on Examinations 
Made by the New York Insurance De- 
partment as of December 31, 1927 

May 31, 1928. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, New York. 
Sir: 

Pursuant to instructions contained in the an- 
nexed appointment No. 6370, dated February 
14, 1928, I have made an examination into the 
condition and affairs of the Bankers and Ship- 
pers Insurance Company of New York, as of 
December 31, 1927, and report as follows: 
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History AND ORGANIZATION 


The Bankers and Shippers Insurance Com- 
pany of New York was incorporated December 
23, 1918, under the laws of the State of New 
York with a paid-in capital of $1,000,000 and 
a surplus of $1,500,000 and commenced business 
on January 9, 1919. 


The operations of the company are under the 
control of a board of directors of fifteen (15) 
members, divided into three (3) classes of five 
members each, elected by the stockholders for 
a term of three (3) years. 


The principal office of the company is at No. 
95 Maiden Lane, New York, N. Y., and the 
following companies.are. operated under the 
same management as and in conjunction with 
the Bankers and Shippers: Pacific Fire Insur- 
ance Company of New York and the New Jer- 
sey Insurance Company. 


The three companies work under a joint ar- 
rangement based on the volume of business 
written insofar as operating expenses are con- 
cerned. For this purpose a joint expense -ac- 
count is maintained with the Seaboard National 
Bank, Mercantile Branch, in the name of the 
Bankers and Shippers Insurance Company and 
the Pacific Fire Insurance Company. 


The automobile operations of the company 
are conducted jointly with the following com- 
panies: Pacific Fire Insurance Company, New 
Jersey Fire Insurance Company and the Globe 
and Rutgers Fire Insurance Company. 


The company maintains branch offices at the 
following cities: Pennsylvania department 
McGinley Building, Norristown, Penna., Charles 
V. Kane, manager; Pacific Coast department, 
Insurance Exchange Building, San Francisco, 
Calif., Dixwell Davenport, manager. 


The branch offices report monthly to the 
home office so that the general books reflect all 
the transactions of the company at all times. 
The bank accounts of the branch offices are in 
the name of and under control of the company. 


The marine department of the company is lo- 
cated at 56 Beaver street, New York, N. Y., 
under the management of Platt, Fuller & Co., a 
co-partnership, who are appointed general agent 
and attorney for the conduct of the marine 
business. The marine business is conducted 
under an “Agency Agreement” signatory to 
which agreement are the following companies: 
National Fire Insurance Company of Hart- 
ford, Bankers and Shippers Insurance Company 
of New York, Yangtsze Insurance Association, 
Ltd., Shanghai, China, U. S. Branch, and the 
Pacific Fire Insurance Company of New York. 


The first three are direct writing companies, 
the Pacific Fire Insurance Company acquires 
business through assumptions of reinsurance 
from the other three companies of the pool. 


FINANCIAL STATEMENT 


The financial condition of the company on 
December 31, 1927, was as follows: 
ASSETS 


LEDGER ASSETS 

Cash in banks and trust companies......... 

Book value of bonds and stocks............. 4,700,640 
Agents balances— 

Under three months due...... 
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Over three months due........ 98,826 














652,034 
Total ledger assets. ........cceeeeeeece $5,645,878 
Non-LepGER ASSETS 
Interest accrued on bonds..........+-++++6: 60,163 
Excess of market value over book value of 
bonds and stocks.......... esececvcccccce 300,149 
Reinsurance recoverable on paid losses....... 25,598 
GOSS GOBEES 5o.c ccc cccccccscccvsceccece $6,031,790 
Not ADMITTED ASSETS 
Agents’ balances—discrepancies 
between controls and subsi- 
SED 1c okie Shisisheuwannose es $15,234 
Drafts drawn on agents on De- 
cember 31, 1927, included in 
En Ce ey 13,869 
Agents’ balances over three 
months due...........:+-++s: 98,826 
Reinsurance 5 ma poe - ped 
d m unauthoriz 
oan ling 4 ei ihe ele beebes> —2,537 = $ 130,467 
Total admitted assets...........++ee08- $5,901,323 
LIABILITIES 
Reinsur- 
Unpaid. losses: Gross ance Net 
Fire and other 
classes except 
automobile 
and marine.. $423,674 $122,796 $300,96 
Automobile.... 196,963 54,434 142,529 
arine....... 322,579 127,158 195,421 
Seoul 943,306 $304,388 $638,918 
— ; $638,918 
Estimated expenses of loss adjustment....... 13, 
Unearned premium reserve: 
Fire and other classes except auto- 
mobile amd marine..........- $1,982,626 
Artommabile,.....0600cccccvessecse 564,126 
eee Rn te 34,441 
WN occu horsnuwevaw ent $2,581,193 
Taxes—estimated . ..........0seeeeeeeeeee 75,000 
Contingent commissions, estimated.......... 40,000 
Reserve for Missouri rate litigation.......... 18,000 
Total abilities. ......cccccccccccccece $3,366,111 
IN 5 545 on dbo ene sewsnn=s ,000, 
pSokaksceese™ 1,535,211 
| ere _ié 2,535,211 
RE Sc acs emis S othiate esta wine ean pee sure $5,901,323 


The cash in banks shown in the general state- 
ment is deposited in accredited institutions: 

Certificates were obtained from each of the 
banks mentioned and reconciled with company’s 
records. 

There has been deducted as an asset not ad- 
mitted the sum of $13,869, representing drafts 
drawn during December, 1927, on agents for 
balances over three months due. Such drafts 
were deposited by the company in its bank ac- 
count and notwithstanding the fact that the 
bank allowed credit for the amount of such 
drafts the sum stated has been disallowed in 
accordance with departmental practice. 


Bonds and Stocks.—Attached to this report is 
a schedule of bonds and stocks owned by the 
company on December 31, 1927, showing book, 
par and market value. The market value was 
established according to the values set by the 
National Convention of Insurance Commission- 
ers. The securities, with the exception of those 
deposited with the States of Georgia and North 
Carolina, were examined and counted in the 
vaults of the Seaboard National Bank, Mer- 
cantile Branch, 115 Broadway, New York, on 
February 6, 1928. The bank acts as custodian 
of the securities. There is also attached to this 
report an affidavit from the secretary of the 
company certifying to the absolute ownership 
of the securities and the absence of liens against 
the same. 

The bonds on deposit with the States of 
Georgia and North Carolina were verified by 


obtaining certificates from the treasurer of 
Georgia, and the insurance commissioner of 
North Carolina. 


The following is a summary of the company’s 
investments by classes 











Bonps 
Book Par Market 
Bonds Value Value Value 
Government........ $1,125,875 $1,125,000 $1,138,750 
State and municipal... 120,932 120,000 130,200 
OS are 1,003,149 1,138,000 1,108,970 
Public utilities...... 600,872 641,500 652,515 
Miscellaneous....... 842,350 873,000 889,630 
Total bonds...... $3,693,180 $3,897,500 $3,920,065 
Stocks 
Serre re $285,860 $290,000 $323,700 
Public utilities...... 188,925 120,000 201,900 
Miscellaneous....... 532,674 390,000 555,125 
Total stocks.... $1,007,459 $800,000 $1,080,725 
Total bonds and 
MUNIN 5-25.04 $4,700,640 $4,697,500 $5,000,790 


Reinsurance Recoverable on Paid Losses.— 
The amount stated in the financial statement is 
the result derived from a tabulation made of 
the company’s records, giving due considera- 
tion to all subsequent information available 
after the date of examination December 31, 
1927. Amounts due from unauthorized compa- 
nies have been deducted under assets not admit- 
ted. 


GENERAL REMARKS 


Acounting System.—In the report of the pre- 
vious examination made, as at December 31, 
1927, under the caption “Agents’ Balances,” 
the following remarks will be noted: * * * 
“the several control accounts in the general 
ledger showed in some instances wide varia- 
tions from the balances due according to the 
subsidiary records.” Again in referring to the 
Pacific Coast department: “It is recommended 
that the company take steps to have the agency 
records audited and the proper adjustments 
made.” In the examination of the Pacific 
Coast department comment was made on the 
discrepancy between the home office control and 
the branch records in reference to an amount 
of approximately $30,000, which was possibly 
erroneously transferred from Maritime Under- 
writing Agency.” 


It is again recommended that these various 
comments be noted by the company and that all 
accounts be brought into control and all old 
differences be analyzed and charged to proper 
accounts, so as to bring all branches and de- 
partments into perfect control with each other. 


Charter—The company, through its Pacific 
Coast department, since about May 2, 1927, has 
been furnishing “wrongful automobile conver- 
sion” coverage, to some finance companies. 
This cover has been by way of endorsement on 
automobile policies. The charter of the com- 
pany at as present constituted does not permit 
the writing of this class of business. The at- 
tention of the company has been called to this 
by letter dated March 3, 1928, to which the 
company replied on March 17, 1928, stating 
they would discontinue this business. 


Liverpool Marine and General Insurance 
Company, Ltd—In the report of the last ex- 
amination comment was made of the fact that 


the company was prosecuting a claim against 
the above named, foreign unauthorized com- 
pany, seeking to recover an amount over $400,- 
000. This suit has since been compromised by 
the company and the defendant. The basis of 
this suit was a contract of reinsurance entered 
into by both companies on July 23, 1919. The 
difference or dispute which arose between the 
parties was submitted to a board of arbitration, 
who made an award of $468,058 to the Bankers 
and Shippers Insurance Company. The foreign 
company refused to abide by the award and the 
company was compelled to sue in the British 
courts. After considerable delay the case was 
finally compromised in 1927 for a payment of 
$250,000 made July 7, 1927, by the Liverpool 
Marine and General Insurance Company, Ltd. 
The loss sustained by the company, $169,650, 
was written off to profit and loss. 


CLaim SETTLEMENTS 

During the course of the examination a num- 
ber of paid losses were examined and from the 
data so obtained it appears that the company 
settles its losses promptly and is fair in its 
treatment of policyholders. The resisted losses 
were carefully examined and the company ap- 
pears to have, in each instance, based its re- 
sistance on grounds other than mere technicali- 
ties. This comment is not to be construed as a 
judgment of the merits of the claims at issue. 


CapITAL STocK 


The capital stock consists of ten thousand 
(10,000) shares of a par value of $100 each, all 
issued and outstanding. The Seaboard Na- 
tional Bank, Mercantile Branch, 115 Broadway, 
New York, N. Y., is the company’s transfer 
agent and the outstanding stock was verified at 
that office from the stock ledger, transfer book 
and stock certificate books. A list of stock- 
holders and the amount of shares held on De- 
cember 31, 1927, is filed with the working 
papers of this examination. 


Dividends.—Since organization the following 
dividends have been paid in cash: in 1924, $75,- 
000; 1925, $100,000; 1926, $100,000 and in 1927, 
$140,000, or a total of $415,000. 


INCOME AND DISBURSEMENTS 
A schedule showing the income and disburse- 
ments for the year 1927 is attached to this re- 
port. The items are as shown in the company’s 
records and no audit of same was made. 


UNDERWRITING AND INVESTMENT EXHIBIT 


The following is a condensed statement of 
underwrting and investment results for the five- 
year period from January 1, 1923, to December 
31, 1927, on the form adopted by the National 
Convention of Insurance Commissioners: 


UNDERWRITING 
Premiums earned............... $15,744,392 
Losses incurred..... $8,597,800 
Underwriting ex- 
pensesincurred.. 7,150,715 
15,748,515 
Loss from underwriting.......ssceccece: $4,123 
INVESTMENTS 
Interest earned. ........+...... $1,014,787 
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Sales or maturities of 
securities......... $318,166 
Gross losses........ 6,004 


$312,161 


Increase in invest- 
ment values...... 171,221 
$483,383 
Investment expenses. 23,672 
a 459,710 
Gain from investments........ VeataaKunesaus $1,474,498 
MISCELLANEOUS 
Loss from litigation............ $221,085 
Dividends to stockholders....... 415,000 
Loss from miscellaneous items........,....-. $636,085 
SUMMARY 
Loss from underwriting......... $4,123 
Gain from investments.......... $1,474,498 
‘Net gain from underwriting and investments.. $1,470,374 
Loss from miscellaneous items.............. 636,08 
IN ooo hors oxida aces saireécu sae aetans $834,288 
Surplus, December 31, 1922..... $700,922 
Surplus, December 31, 1927..... 1,535,211 
Increase in surplus....... ac edie Kand Ciata Uae whee $834,288 


SETTLEMENT OF War Crarms, Act oF 1928 


Under the terms of the above named act, ap- 
proved March 10, 1928, the company has been 
awarded the sum of $262,902 including interest 
thereon at 5 per cent per annum from Novem- 
ber 11, 1918. Out of this sum there is to be 
distributed to reinsurers $29,488. The policy 
of this department has been not to allow any 
credit for awards made by the “Mixed Claims 
Commission” and there has not been any change 
in such policy up to the time of writing this 
report. The figures quoted in this paragraph 
‘have been taken from present available sources 
of information, and are set herein without 
prejudice to all concerned and in the final set- 
tlement of these claims. 


Respectfully submitted, 
THoMAS BurKE, 
Examiner. 


INCOME AND DISBURSEMENTS FOR THE YEAR 
ENDING DECEMBER 31, 1927 


INCOME 
Premiums 
Reinsur- 

Gross Return ance Net 

Prems, Prems. Prems. Prems. 
WMC ora esx Swine $4,567,676 $1,243,226 $1,200,895 $2,123,555 
Marine..... 288,372 19,334 149,354 119,683 
Muto....... 1,908,972 368,228 365,196 1,169,547 
Earthquake. . 92,880 30,960 51,404 10,515 
Inland...... 11,829 : rene 8,044 
Tornado.... 208,180 49,205 52,711 106,263 
P| ee 1,888 83 2 1,802 
Sprinkler... . 16,840 4,637 3,933 8,270 
Riot C.'C... ; 14,613 5,247 5,059 4,307 





Totals.... $7,105,254 $1,724,707 $1,828,556 $3,551,990 
Interest and dividends.......... $216,928 


Interest on deposits—banks..... 7,730 
—Phila Fire 

Und. Assn.. 12 

Interest on agents accounts...... 562 
———— 225,234 

Profit on sale of bonds.......... 30,602 

a aN ae 45,118 
75,721 
CE ee ees Sere $3,852,946 
Ledger assets, December 31, 1926....... 5,084,372 
WOME -.. aio) Chavinsa woe teen ea oneness $8,937,319 

DISBURSEMENTS 
Losses Paid 
Gross Reinsur- Net 
Paid Salvage ance Paid 

eae $1,729,416 $16,728 $766,344 $946,343 
Marine..... 271,529 15,457 580,914 324,843 
i 000,112 46,791 300,151 653,169 
Earthquake . i eee 388 271 
‘Tornado.... 128,088 1 27,992 110,094 
Sprinkler.... . A ee 467 660 
Riot C.C... pS ee ree 607 1,091 





Totals. . .$3,132,089 $78,9796 1,676,856 $1,376,243 


Loss adjustment expenses....... $122,251 
Agents compensation........... $872,463 
Agents allowances............+. 5,135 
——— 877,598 
Salaries of field men............ 22,162 
Expenses of field men........... 23,274 
Executive—traveling expenses... 12,625 
-- 5 a 58,162 
CRIME OES iodo cciccccascteddacotasar 242,890 
PO faves wth recesses ec hcurneaaekoeads 24,291 
Wespmitere aed fintree.... «5.006 c cccccccccoves 11,486 
AO cc iidacewensecteenoctccehecdadveves 6,955 
Inspections and surveys..........+..esee08 ‘ 47,459 
‘Taxes—licenses—fees: 
State, county, municipal... . 85,974 
Insurance Department...... 10,857 
Fire department........... 5, 
Fire patrol and salvage corps 4,314 
—_—_——. 106,240 
Postage, telegraph, telephone............... 15,598 
EET eee eee tr 959 
Advertising and subscriptions............... 9,648 
Pristine Gti StAGiGtelS ... 65.0 ccc rc erecsee ces 27,296 
Compromise settlement of Liverpool, Marine 
pe Ce Pe eeirrereercerr es 169,650 
Legal expense on above..............2-e00% 47,500 


Interest paid Western Assurance Co......... 


Re date conc. an casas cdewns 140,000 
Loss on sale or maturity bonds............. 206 

Total disbursements................4- . 8,291,440 
Balance ledger assets December 31, 1927..... 5,645,878 


$8,937,319 


American Fire Companies 
(Concluded from page 21) 
$813,000,000 in total assets which now aggre- 
gate some $1,832,000,000, although during that 
time there was an increase in capital of only 

$129,500,000. 


“This great improvement has not been due 
to underwriting profits on fire coverage,” said 
Mr. Sturm, “but chiefly to the careful invest- 
ment of funds by the old line companies that 
have been in business for half a century or 
more.” 


The records disclose that only in one year 
since 1919 have the fire companies as a whole 
achieved an underwriting credit on their fire 
business, although it is probable that 1928 will 
also prove favorable in this respect, as well as 
in regard to investment gains. The older fire 
underwriting organizations are, in a sense, in- 
vestment trusts and naturally have benefited by 
the enormous increases in the values of securi- 
ties of all kinds. An underwriting ‘profit this 
year would also be considered as a reflection of 
the current prosperous times because during 
such eras the number of criminal “trade” burn- 
ings decreases as profits advance or remain 
satisfactory. 

Fire premiums written during 1920 by the 
American stock companies amounted to $513,- 
274,858, as against $573,500,000 last year, 
although the risks in force of $129,525,790,522 
at the close of the latest fiscal term were $46,- 
698,844,241 greater. 

This is explained by the lower average raie 
for fire insurance, which has been declining 
slowly for a number of years because of the 
improving average of construction and the re- 
placing of old buildings with larger, up-to-date 
structures. The effect of this is to create 
greater values with smaller premium income. 
There are numerous examples of this change 
throughout the nation, but a recent New York 
example may be cited as being typical. In this 
instance a group of run-down warehouses val- 
ued at $160,000 and paying a fire insurance pre- 
mium of $1024 was replaced by a new structure 
of practically the same height and area, but, 
although it is worth $350,000, the cost of finan- 
cial protection against fire is only $203. 

This situation has naturally affected pre- 
mium income, and has resulted in smaller pro- 
portionate sums for investment, yet stocks and 
bonds now owned by the American fire under- 
writers approximate $1,460,000,000, an increase 
of nearly $729,000,000 since 1920. In addition 
real estate mortgages approximating $70,000,- 
000 are held by the companies. 
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RECENT COMPANY HAPPENINGS 

James A. Blainey, vice-president and 
general manager of the Cosmopolitan Fire 
Insurance Company, New York, N. Y., has 
announced the appointment of William A. 
Rattleman as assistant to the managing un- 
derwriter, and of M. L. Fitzpatrick as chief 
accountant. Mr. Rattleman was formerly 
superintendent of agencies for the National 
Liberty. Mr. Fitzpatrick was associated 
with the Meserole companies. 





A. R. Bailey, Pacific Coast manager for 
the North British and Mercantile fleet, has 
been made a vice-president of the Common- 
wealth Insurance Company of New York, 
a member of the North British group. 





The Fire Insurance Company of Chicago 
has secured the services of S. M. Buck who 
has been elected secretary of the company. 
Mr. Buck, who was western manager for 
the Transcontinental Insurance Company of 
New York, has had a great many years of 
experience throughout the West, during 
most of which time he was associated with 
the National Fire Insurance Company of 
Hartford, Conn. 


Following Norman T. Robertson’s resig- 
nation to head the new Germanic Fire, Ben- 
jamin B. Weaver has been elected vice- 
president of the National Liberty Insurance 
Company, New York, to succeed him. Mr 
Weaver has been secretary of the National 
Liberty for some time. 


The New York Insurance Department has 
examined the affairs of the United States 
branch of the Norwegian Joint Insurance 
Company of Oslo, Norway, a company 
which ceased writing business on this coun- 
try in December, 1920, and is now in the 
process of voluntary liquidation. 

The examination shows that the company 
has assets in the United States of $17,691.- 
16, against liabilities of $1690, leaving a sur- 
plus to policyholders of $16,001.16. The 
company has asked for the release of these 
funds which are in the hands of its United 
States trustees. 


Elmer A. Morrel, who has just been. se- 
lected as secretary of the new Germanic 
Fire Insurance Company, New York, has 
devoted the past twenty-six years to the 
business, serving in various capacities. He 
started in 1902 with the late J. G. Hilliard 
in the basement of the old London and Liv- 
erpool and Globe Building on Pine street. 
After serving with the Continental Insur- 
ance Company and later with the Agricul- 
tural of Watertown, N. Y., he joined the 
National Liberty in 1926 as superintendent 
of agencies in charge of New York and 
New. England territory, which position he re- 
signs to join,the Germanic. 
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4 i ; Home (N. Y.) ex Home Sec. Co. Southern Surety 
iy agp eg meio as of mp uate Tey Prosser & Co, N. Voss. ee. 600 610 ap ilbert Eliott & Co., N.Y. Cuvee ee. 384% 40 
, are from reliable houses, and if any o McKinley & Co., N. Vow... eee e eee 600 tuyvesan 
i . Z y Gilbert Eliott & * 4 WG cocks ks 600 605 J. Roy Prosser & Co., N. Y.......+. 300 310 
our readers are interested in stocks not appear- Lewis & Co., Hartford.............. 600 605 Arthur Atkins & oo x. sx ee 310 315 
* * : : Hudson In: ilbert Eliott Oup INe Ze Veo ecncces eee 
ing in this list, the Research Bureau of THE eee ge eer 104 1136 Sun Life Assn. : 
SpEcTATOR will endeavor to supply the data: Importers and Exporters Lewis & Co., Hartford.............. 2400 = 2500 
Arthur Atkins & Co., N. Y.......... 91 94 U. S. Fire Ins. ‘Co. és 
Bid Offered Gilbert Eliott & Co., 2° Ge o eee aree 90 93 Henry G. Rolston & Co., N. Y....... 120 124 
American Alliance Ins. Co. of North America J. Roy Prosser & Co., N. Y. one 121 125 
Arthur Atkins & Co., N. Y.......... 685 705 OF arte fae — ey ee 85 87 s Lewis pag Hartford..........00-- 118 122 
merican Equitable aryland Casualty niversal Ins 
e i G. ‘Rolston 20a, Me ..<'s:90 37 33 Rewis & Co. Hartford: .:...5%300<2 168 175 Arthur Atkins vee OIE RN’ Sea if 81 
American Insurance Co. of Newark Gilbert Eliott & Co.,N. ¥.C....... 173 178 United States Merchants & & eee ' 
Arthur Atkins & Co., N. V.........- 31 33 Milwaukee Mechanics J. Roy Prosser & Co., N.Y... ....4. 460 480 
Miliken & Pell, Newark, N. J........ 32 33 Arthur Atkins & Co., N. Y...:...... 51 54 Henry G. Rolston & co. N. : 465 475 
J. S. Rippel & Co., Newark... ...... 3134 32% Henry G. Rolston & Con Le, ign Selah ea 54 56 Virginia F, & M. 
L. A. Hollander & Co., Newark...... 39 \“ 33% Gilbert Eliott & Co., N. ¥.C....:.: 52 55 Arthur Atkins. & Co., N. Y.......... 127 135. 
Gilbert Elliott & Co., N. Y.C....... 32 33 Missouri State Life J. Roy Prosser & Co., N.Y. ....44-. 1270135, 
American Reserve Ins. Co. Arthur Atkins & Co., N. Y.......... 116 118 Westchester Fire 
J. Roy Prosser & Co., N. V......... 93 96 National Liberty (new stock) MeKiniey-& CoN. Vo. wscvcccess 99 101 
American Salamandra Henry G. Rolston & ~ Se Se 32% 3384 Arthur Atkins & Wg BN swe ho wce'sie' 98 100 
Henry G, Rolston & Co., N. Y...... St 84 J. Roy Prosser & Co., N. Y......... 32144 3344 J. Roy Prosser & Co., ee aeKess sis 99 101 
American Surety Arthur acme de Co., NAY Rate ae aere as 33 35 
i ee 29 3 National Surety (new stoc 
Bh ag 5 Stppers calbines eMickinley & Co, NoYes... eseees 146 150 HARTFORD STOCKS 
hur Atkins & Co., N. V.......... 565 575 Vational Union 
r,vteed ios . oor N N. G oats 570 590 J. Roy Prosser & Co., N. Y......... 350 360 Aetna Casualty and Surety 
Bankers Indemnity (Newark) Gilbert Eliott & Co., N. ¥.C.:..... 360 nes Conning & Co., Hartford..........+- 1130 1150 
Miliken & Pell, Newark, N. J........ 244% 25 New Amsterdam ~~ Lewis & Co., Hartford.............- 1120 1150 
J. S. Rippel & Co., Newark... .. 2... 24 25 McKinley & Co., N.Y... ....20+++- 75 76 Aetna Insurance Fire ‘ 
L. A. Hollander & Co., Newark...... 24 25 Gilbert Eliott & ssa N.Y. C.....+-5 76 774 Conning & Co., Hartford............ 645 655 
Baltimore-American (new stock) New Jersey Ins. Lewis & Co., Hartford..........000: 635 645 
J. Roy Prosser & Co., N. V......... 49 51 J. S. Rippel & Bas Newaris <2 <5 c0:0' 69 74 Aetna Fire (rights) 
Henry G. Rolston & ¥ a : 49% 50 New York Casualty Co. Conning & Co.,-Hartford............ 270 276 
Gilbert Elliott & Co., N. Y.C....... 4916 50% J. Roy Prosser & Co., N. Y......++- 105 107 Lewis & Co., Hartford............+. 266 272 
Brooklyn Fire > Lewis & Co., EI eee aoe 103 108 Aetna Life Ins. Co... 
Henry G. Rolston & Co., N. Y...... 109 112 Gilbert Eliott & NOE. ie 2 © Sa 105 107 Conning & Co., Hartford............ 980 990 
Camden Fire New World Life Lewis & Co., Hartford...........+6- 980 990 
Arthur Atkins & Co., i ae 32 34 Charles Sincere & Co., Chicago...... 15 16% Ditelinslitin Scatipemale 
McKinley & Co., N. V..........0.- 32 33 Niagara Fire oC & Co “Hartford 460 470 
L. A. Hollander & Co., » Newark ee 3914 33% Lewis & Co., Hartford.............. 145 150 Lew : rd ta eat 455 465 
Gilbert Elliott & Co., N.Y. C....... 3214 33 North River Ins. Co. Pica “oth "alll 
Milken & Pell, Newark, N. Joo.0.0) eS ee ee sro 885“ Coaning © Co, Hartford........+++- 1735... 
rolina Insurance acific Fi <9 & [ 75 
as a — ew. os 61 Henry G. Rolston & Co.,N.Y...... 160 180 cal yn Hartlotd, «0. sccccccees 1720 1750 
Arthur Atkins & Co., N.Y.......... 58 62 Peoples Natonal ‘Camaion t Co., Sastiead 890 900 
Chicago F. & M. c a Roy Prosser & Co. Peg a ieee 36 37% pn Co Hartford Reg eee ape 880 890 
Charles Sincere & Co., Chicago. ..... 16 17% Henry G. Rolston & Co, N. YV..... 37 40 ib Seeeeeey ea Se te 
Commercial Cas. Ins. Co. . Presidential F. & M. Hartford Steam Boiler 
Miliken & Pell, Newark, N. J........ 49 50 Charles Sincere & Co., Chicago...... 29 Conning & Co., Hartford..........+. 730 ese 
J. S. Rippel & Co., Newark Se a ae a 49 50% Public Fire Ins. Co. . Lewis & Co., Hartiord.......cscccees 720 740 
Gilbert Eliott & Co., N. ¥.C....... 48 51 J. S. Rippel & Co., Newark. ........ 2644 2714 National Fire 
Continental Assurance’ Miliken & Pell, Newark, N. J........ 27 28 Conning & Co., Hartford............ 1130 =: 1160 
Charles Sincere Co., Chicago........ 94 99 Repablic Fire, Pittsburgh (ex rights) Lewis & Co., Hartford.............. 1120 1150 
Continental Cas. Mn a S Rolston & a The sees 37 40 Henry G. Rolston & Co., N. Y. C.. 1130 1160 
~harles Sincere & Co., Chicago...... 7 yg ape Duc Fire, Fittsburg S 
Continental Ins. te ee ms We Henry G. Rolston & Co., N. Y. C.... s 2% ~~ 1g & Co, Hartford 846 860 
Lewis & Co., Hartford.............- 88 90 Security Ins. Co. of New Haven Tan. aed... 830 840 
Eagle Fire (Newark) Arthur Atkins & Co., N. Y.......... 124 132 ews Ong SAATUIOTE.. ese eesesese 
J. S. Rippel & Co., Newark.......... 89 93 St. Paul F..& M., Ins. Co. Travelers Insurance 
Gilbert Elliott & Co. N. ¥.C.....: 88 95 J. Roy Prosser & Co., sk (a a a 224 227 Conning & Co., Hartford............ 1630 1650 
Excess Ins. Co, of America McKinley & Co., : eee ree 220 225 Lewis’ Co., Hattiord.. 2.3 6.620200 1585 1610 
Gilbert Eliott & Co., N. Y. C........ 17 20 
Fidelity-Phenix 
Lewis & Co,, Hartford. ..........000% 102 104 
Fidelity and Casualty 
Arthur Atkins & Co., N: Y.......... 190 198 
i, Boy Pree & Ca,, oY. 6050 <s0% 192 198 
Gilbert Elliott & Co., N. Y. C....... 195 200 
Firemen’s Insurance Co. of Newark 
Miliken & Pell, Newark, N. J....... 451% 4614 
Henry G. Rolston & Co., N. Y...... 4514 46 e 
J. S. Rippel & Co., Newark......... 4514 46 e 
L. A. Hollander & Co., Newark...... 454 46 
Arthur Atkins & Co., N. Y.......... 4414 46 
Gilbert Eliott & Co., N. Y.C........ 451¢ 4614 
Franklin Fire 
Arther Aticus & Co., Ni Voici ccccvce 420 440 
Glens Falls e © 
Arthur Atkins & Co., N. Y.......... 64 66 
J. Roy Prosser & Co., N. Y......... 64 6514 
—_ ee ee we: 64 66 
ilbert Eliott & Co., N. ¥Y.C....... 64 65 
Globe & Rutgers CIRCULAR ON REQUEST 
Lewis & Co., Hartiord. . «5.2660 0606 2850 2950 
Gilbert Eliott & Co., N. Y. C....... 2940 nes 
Great American Ins. Co. 
L. A. Hollander & Co., Newark...... 50144 52 
J. Roy Prosser & Co., ree 51 5114 
Arthur Atkins & Co., ’N. , RS ee 50 52 
Lewis & Co., Hartford; ..... 0.00. 50 52 
Gilbert Eliott & Co., N. Y. C........ 5014 514% Cc 
Guardian Fire Assn. Corp. 7 rights) 9 e 
Peed .* Rolston y emg a ear 50 52 
uardian Fire Assn. rights 
vient G, Rolston & a ae 15 16 Members New York Stock Exchange 
anover Fire (ex stock div.) 
Arthur Atkins & Co., N.Y......0... 77 «80 Members New York Curb Market 
emetg = es SC Pia waa ot . 80, 
i 4s See ee oe ee 9 80! 
Halifax Fire (ex rights) 115 Broadway New York 
pe 43 4416 
Harmonia Ins. Co. (ex Tights) 
J. Roy Prosser & Co., N. Y......... 50 53 Telephones: 
ea ag & Co., aie ae eee eare 50 54 
en Rolston & Co, Y “ee fe 48 
Sicceatiie tee, te, (iehta)’ 51 Rector 7662 Hartford, Conn. 3-9200 
J. Roy Prosser & Co., N. Y......... 18 21 
Henry G. cons te, x , eee 17 19 a 
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NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 23 26 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 15 20 


Boston Insurance 


Chas, A. Day & Co., Inc., Boston.... 1250 
Capitol Fire Ins. Co. 
has. A. Day & Co., Inc., Boston 
REE Cocca tctee ner ercntes 95 
CO hacer tase cous one eee 285 
Columbian National Life Ins. Co. 
Chas, A. Day & Co., Inc., Boston.... 420 430 
Mass. Bond & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 535 565 
Mass. Title Ins., Pfd. 
Chas, A. Day & Co., Inc., Boston.... 25 35 
New England Fire 
Chas. A, Day & Co., Inc., Boston.... 50 55 
New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston.... 500 550 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 300 teed 
Providence-Washington 
Chas, A. Day & Co., Inc., Boston.... 745 767 
Springfield Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston.... 200 215 
United Life and Accident Ins. Co. 
Chas; A. Day & Co., Inc., Boston.... 33 38 


Has Fire Insurance Contributed to the 
Economic and Social Development of 
Peoples? 

(Concluded from page 19) 
been made for the use of the flammable film 
and these requirements are enforced not only 
by the underwriters but also by the municipal 
authorities. When one hears of a catastrophe 
in such a place now, it is because of the viola- 
tion of these standards, and it clearly points 
out what might have occurred more frequently 
if these preventive measures had not been pro- 

vided. 

Another outgrowth of the preventive idea 
was the establishment of the Underwriters’ 
Laboratories, the object of which is, to quote 
its own words, “to bring the user the best ob- 
tainable opinion on the merits or demerits of 
appliances in respect to fire hazard. Such ap- 
pliances include those designed to aid in 
extinguishing fire, such as automatic sprinklers, 
pumps, hand fire appliances, hose, hydrants, noz- 
zles, valves, etc., materials and devices designed 
to retard the spread of fire, such as structural 
methods and materials, fire doors and shutters, 
fire windows, etc., and machines and fittings 
which may be instrumental in causing a fire, 
such as gas and oil appliances, electrical fittings, 
chemicals, and the various machines and appur- 
tenances used in lighting and heating.” 

Here is an organization sponsored for no 
personal gain, but only to pass on the fitness of 
articles as to their fire-resistive qualities. The 
label of the Laboratories guarantees to the pur- 
chasing public that the article so marked has 
been severely tested by the standards of the 
Underwriters, and has been passed by them as 
giving the best protection possible. This is of 
great advantage, in that architects and builders 
feel the necessity of obtaining the labelled mate- 
rials for their buildings in order to secure the 
lowest rates and highest type of structure for 
their clients. Such a procedure may eventually 
produce an elimination of the fire hazard and 
its attending social and economic disasters. 


EpucATION 
Insurance, and fire insurance particularly, 
has achieved progress lately in the social and 
economic movement of education in a manner 
that is beneficial both to itself and to the insur- 
ing public. The knowledge possessed by the 


public on the subject of fire insurance is very 
limited, and those engaged in the business gen- 
erally are not as well informed as they should 
be. The necessity of education for both sides 
has been realized and great forward strides 
have been made. The business man should have 
a fundamental understanding of insurance in 
order to protect himself and his business, and 
the insuring agent or broker should be well 
acquainted with the principles underlying insur- 
ance, so that the best protection may be afforded 
the client, and more especially, so that new con- 
ditions which are constantly arising may be 
coped with. Fire insurance is a division of 
economics and sociology, and its principles must 
be understood if the motivation of society is to 
be thoroughly gauged. Not only has the business 
grown to be.one of the greatest social enter- 
prises, but there are so many undeveloped lines 
of study which make for social betterment that 
no student of social science can ignore the sub- 
ject. 


The vital social importance of the subject of 
fire insurance, its promotion of the individual’s 
economic welfare, the magnitude of the busi- 
hess, its general educational bearing upon other 
economic subjects, and its mental disciplinary 
and utility value to the student, have received 
recognition, particularly during the last ten 
years, by our higher institutions of learning 
and a place in their curriculum has been given 
to the subject. 


The Insurance Institute of America had its 
inception in April, 1909, at a meeting called by 
the Fire Insurance Society of Philadelphia, at 
its headquarters. In May, 1924, it was incor- 
porated by charter granted by the Legislature 
of the State of New York, and now has power 
to issue certificates of completion of its courses 
and to nominate certain of its members to Fel- 
lowship in the Institute. It has devoted itself 
to insurance education and to the one course in 
Fire Insurance with which it started it now 
had added three-year courses in this subject and 
also in casualty, life, marine, and surety. There 
is no doubt but that in the future certificates of 
completion of courses or Fellowship will be 
essential to responsible positions in the insur- 
ance business. This is as it should be, since 
the business of fire insurance is “charged with 
a public interest” and the dignity of the busi- 
ness is found in the opportunity for public ser- 
vice and the necessity for cultural advancement. 
Intellectual understanding is the prize to be 
sought in the fire insurance business, for knowl- 
edge governs the world. Educating and pro- 
fessionalizing the fire insurance business per- 
son will attract a higher standard of men and 
women for better service to the public. That 
education has a direct effect on the social and 
economic development of peoples is axiomatic, 
and a movement of this sort in the fire insur- 
ance business is beneficial. 

The universities and colleges have added in- 
surance courses to their curriculum, so that in 
some it is given major consideration. This is 
particularly true in the courses of Business Ad- 
ministration and Commerce in New York Uni- 
versity, and in the Wharton School of the Uni- 
versity of Pennsylvania. 
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CoNcLUSION 

At the present time, the test of economic and 
social progress is its application to the im+ 
provement of conditions for a better life among 
the plain people. Are there more comforts in 
the homes of the masses; lighter, steadier, and 
more interesting work; and more leisure and 
opportunity for the so-called higher things of 
life? It is an accepted fact that the condition 
of the plain people is today better than ever 
before in the history of the world, especially 
in our own country. The next step is to show 
that fire insurance has contributed its share to 
this economic and social progress and develop- 
ment, and has met the required test. 

The premise is advanced that insurance has 
complied with the requirements of the test, as 
outlined in the foregoing pages and _ briefly 
summarized here. 

Economics treats of man’s efforts to provide 
himself with food, shelter, clothing, and other 
articles necessary to his welfare, thus constitut- 
ing business, and of necessity is therefore inci- 
dental to society and its aims. Business and 
society generally are subject to the hazards of 
risk and uncertainty and are thus hampered in 
their development, but fire insurance is a me- 
dium which relieves one source of this anxiety 
by providing a safe guarantee for invested cap- 
ital against loss by fire. 

Fire insurance traces its history to a period 
of industrial revolution, and claims on well sub- 
stantiated grounds that its assistance at this 
time was invaluable in the adjustment of eco- 
nomic and social conditions. Leading business 
men, qualified to speak on behalf of the coun- 
try, in their sphere of activity, have given elo- 
quent testimony to the value of fire insurance, 
asserting that American economic life rests on 
it, and that America could not have reached its 
pre-eminent position without it. 

The close relationship between the business 
of fire insurance and other outstanding com- 
mercial enterprises has also been shown, as 
well as the services it has rendered to the citi- 
zens of the country, by providing means of buy- 
ing homes through its investments in mortgages. 
Through co-operation in buying securities of in- 
dustrial concerns, it has made possible greater 
expansion and efficiency and so assisted in re- 
ducing prices that what were formerly luxu- 
ries have now become necessities of the plain 
people. 

The service rendered by fire insurance in the 
prevention of economic loss by fire has now as- 
sumed an outstanding feature of the business, 
and this service is gradually bringing about a 
husbanding of resources, in place of waste, and 
likewise provides greater safety to human life. 
So important has been this new concept that 
the Chamber of Commerce of the United States 
has taken it under its fostering care. 

Education has always been recognized as one 
of the most important factors in social and 
economic progress, and fire insurance has now 
entered this field in a manner that cannot but 
be beneficial to both business and society. 

Reviewing the facts outlined herein, any fair- 
minded person must admit that only an affirma- 
tive reply can be given to the query which serves 
as a title for this paper. 
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CONSTRUCTION OF THEFT POLICY AND APPLICATION TO CERTAIN 
CIRCUMSTANCES 


The applicaion of a fire and theft policy to 
certain circumstances has at times caused con- 
siderable annoyance in insurance circles. This 
is particularly so where an automobile is mis- 
appropriated by one having rightful temporary 
possession. A circumstance which occurs with 
more or less frequency and calls for a construc- 
tion of the policy, is where a person having his 
automobile insured against fire and theft leaves 
the same in a garage, and then the garage 
owner or one of his employees takes the car 
for a joy ride ending in a mishap. The ques- 
tion then arises whether the policy covers, and 
the William Street Insurance brokers and 
agents invariably unearth the case of Van Vech- 
ten vs. American Eagle Fire Insurance Com- 
pany decided by the New York Court of Ap- 
peals on January 21, 1925, and reported at 239 
New York 303. 


That case held that the taking by the pro- 
prietor of a garage, on a trip for his own 
purpose, of an automobile left with him by the 
owner for repairs, but without intent to ap- 
propriate the same permanently and wholly, 
while larceny under the provisions of Section 
1293A of the Penal Law as it read at the time, 
does not constitute a theft within the meaning 
of a policy of insurance covering against “theft, 
robbery or pilferage,” and where the owner re- 
ceives back his car but in a damaged condi- 
tion, owing to an accident on the trip, he can- 
not recover on such a policy for his loss. The 
Court of Appeals there stated that the mean- 
ing of the word theft as contained in the pol- 
icy was such a theft as common thought or 
common speech would describe. It did not 
necessarily limit theft to what was considered 
larceny at common law, as larceny by a bailee 
or fiduciary would be theft within the policy 
even though under the common law rule it 
be classified as embezzlement. Theit 
furthermore does not include any statutory lar- 
ceny, as the obtaining of property by false 
pretenses is made larceny by statute, and yet 
if the owner of the car sold his car on credit 
fraudently procured, while he would be the 
victim of a larceny, he would not be entitled 
to recover under a policy of theft insurance. 
Larceny, according to statute, therefore, is not 
necessarily theft within the meaning of the 
policy, unless the statutorial definition confrms 
to what the ordinary person deems to be theft. 
The policy, therefore, is not to be construed in 
harmony with statutory construction but the 
problem resolves itself into the meaning of the 
contract itself. 

The New York Court of Appeals in the 
above cited case makes the following observa- 
tion, as a further proof of its view: “One 
other consideration emphasizes the need for the 
uniformity of meaning. The policy does not 
limit its protection to casualties suffered while 


would 





the car is in New York. Theft, robbery and 
pilferage in any other State are equally with- 
in its terms. This without more is sufficient 
to forbid a reading that would cause the risks 
to vary with the accidents of local laws. Neither 
insured or insurer can have believed that the 
same act would be theft within the purview of 
the contract if committed in New York, and 
a mere trespass or conversion if committed in 
Massachusetts or New Jersey. They spoke in 
terms so common, so responsive to realities, as 
to have a meaning everywhere. By this they 
must abide.” 

It would seem, therefore, that the words 
“theft, robbery or pilferage,” within the pur- 
view of the policy means the taking by one 
not in rightful possession or not having the 
right of property, with felonious intent to steal. 

The recent case of Champion vs. Chicago 
Fire and Marine Insurance Company, decided 
by the Court of Errors and Appeals of New 
Jersey, in the spring of this year, and reported 
at -141 Atlantic Reporter 794, distinguishes the 
ruling of the New York Court of Appeals. In 
the New Jersey case, it appears that the auto- 
mobile was in the possession of an automobile 
agent from whom the car was purchased for 
the purpose of selling the same. An alleged 
purchaser obtained permission from the wife 
of the agent to try the car out, as a pros- 
pective purchaser, and left a check for $500.00 
as deposit. The prospective purchase never 
returned with the car, and the check proved 
to be valueless. The sale, therefore, was never 
perfected. Judgment was rendered in favor 
of the plaintiff assured against the company 
under the theft, robbery and pilferage policy, 
and the Court of Errors and Appeals of New 
Jersey affirmed the judgment distinguishing this 
case from the New York holding on the 
ground that the contractual’ relationship of 
vendor and vendee was not consummated. 


The court stated that the wife of the agent 
never intended to part with the ownership of 
the car, and in fact never did part with that 
ownership, but merely parted with its posses- 
sion for the temporary purpose of allowing the 
prospective purchaser to try out the car. The 
ingenuity of the prospective purchaser in this 
case amounted to the generic offense of steal- 
ing, and the court refers to Russell on Crimes, 
quoting the following from that authority: “If 
by any trick or artifice the owner is induced 
to part with the power of possession, and stiil 
retains the right of property, the taking by 
such means will amount to larceny.” 

This New Jersey case, therefore, is distin- 
guishable from the rule laid down by the New 
York Court of Appeals in that actual title 
to the car did not pass. Had title passed, there 
could have been no recovery under the policy 
for it would then have amounted to merely a 
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WHAT THE RECENT CASES HOLD 


Where the company accepts the insurance 
premium, with knowledge of facts through its 
agent which rendered the policy void, it is 
thereafter stopped from denying that the pol- 
icy is in operative effect. Furthermore, that 
provision of the policy which states that an 
agent has no authority to waive provisions of 
the policy itself, may itself be waived by a 
person having authority to issue the policy, such 
person being the general agent as to the pol- 
icy. (Glen Falls Ins. Co. vs. Elbiot, Court of 
Appeals of Ky., 3 Southwestern Report 2nd, 
219.) 





Where a court of equity is justified in set- 
ting asidé the award of insurance appraisers, 
because the proceedings were not honestly and 
fairly conducted, it also has the right of sub- 
stituting itself for the appraisers and determin- 
ing the amount of damages sustained, and ren- 
dering judgment therefore. (Lee vs. Providence 
Washington Inc. Co., Supreme Court of Mon- 
tana, 266 Pacific Reporter 640.) 





Where the assured fails to give notice of 
loss in a fire and theft policy on an automo- 
bile within the time required by the policy, 
he is prevented from recovering on said policy 
even though the assured’s attorney was told 
that the company intended to take the assured’s 
deposition before the time for making proof of 
loss had expired. Under such circumstances 
an agent has no power to waive the condition 
limiting the time for making written proof of 
loss except in writing. (Caracuzzo vs. Orient 
Ins. Co., Supreme Court of Rhode Island, 141 
Atlantic Reporter 309.) 





The requirements of a fire insurance policy 
that proofs of loss be furnished within sixty 
days after the loss, under penalty of forfeiture 
of the claim, did not provide an unreasonable 
short period of time for giving notice and 
where the insurance company denies liability 
for the loss within the time specified for pre- 
senting proofs of loss, the company by that 
act waives the proofs of loss. (Stapleman vs. 
Continental Ins. Co. of New York, Court of 
Appeals of Ky., 5 Southwestern Reporter 2nd 
265.) 








sale procured on fraudulent credit, which while 
amounting to a larceny would not have 
amounted to a theft under the provisions of 
the policy. 

“The animus furanndi may be inferred from 
the circumstance,” observes the New Jersey 
Court, “and obviously the modus operandi of 
a theft varies with the character and quality of 
his variable mentality, as well as with the mod- 
ern commercial innovations which lend them- 
selves to the unique refinement of the criminal 
purpose,” 











November 29, 1928 THE SPECTATOR 





















Who Will Pay Their Rent? 


Home in ashes .. . furniture gone... . insufficient 
Property Damage insurance. . . none on Rental Value! 


A discouraging outlook, and all’might ject to paying a dollar or two more 
have been obviated by the expen- for this complete protection. Agents 
diture of a few dollars andthe ne- should add to their commission 
gotiation of complete Fire’cover- and to their number of satisfied 

age through the well informed clients by selling complete cov- 
ten Agent. - re - erage including Rents and 
Add Rent or Renal Vales Rental Values, on  dwell- 
coverage to your Fire poli- ings as well as mercantile 
cies. Few persons will ob- buildings. - - - - - - 












Try it with your next policies—whether Fire or 
Tornado—and you will find that complete Queen 
coverage satisfies the most exacting buyer. 






If you haven’t the Queen agency, why 
not write regarding it? The 
agency may be open. 
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GEORGIA CASUALTY’S 
CAPITAL INCREASE 


Figure Now $750,000 With 
Over $1,000,000 Surplus 


50,000 NEW SHARES ISSUED 





‘Total 





‘Will Write Fidelity and Surety Bonds— 
Company to Expand in 37 States 

Definite announcement has been made at the 
general office of the Georgia Casualty Com- 
pany in Atlanta of the recently completed in- 
crease in resources of the company in which the 
capital stock was increased by 50,000 shares, 
bringing into this Southern organization an in- 
crease in capital of $250,000 and increase in 
surplus of $625,000, making the total capitaliza- 
tion $750,000, with a surplus of over $1,000,000. 

President. Harry C. Mitchell stated that the 
increase was planned to permit. the .company 
greatly to increase its field operations and the 
scope of its service. It was learned that the 
company will, shortly after January 1, add 
fidelity and surety bonds, as well as accident 
and health insurance to its present lines and 
that increased activity will be made by the field 
force to expand’ the company’s operations in the 
thirty-seven States in which it is operating. 

It was also announced that A. R. Meyer, 
prominently connected with “the nationally 
known banking firm of Hornblower & Weeks 
of Boston, had. been elected.to the board of 
directors, ~which . includes, ‘in addition to Mr. 
Meyer and Mr. Mitchell, many prominent’ At- 
lanta financial leaders and ‘business men, such 
as Eugene R. Black, governor of the Atlanta 
Federal Reserve Bank; A.J. Orme, president 
of the Athanta -Trast~Companty,-and C. “S: Sar- 
gent-of the ‘firm-of Kidder, Peabody & Com- 
pany, New York. 

_ Fully. equipped branch offices are maintained 
by the Georgia Casualty in Chicago, Newark, 
Dallas and Macon, in addition to which the 
company .has more than 400 general agents 
operating in its field organization. 


P. R. MILLS MADE BRANCH MANAGER 
Will Supervise Connecticut for Bankers 
Indemnity of Newark 

Percy R. Mills has resigned as agency super- 
intendent in the Newark branch office of the 
Etna Life of Hartford to become branch man- 
ager in Connecticut for the Bankers Indemnity 
Insurance Company, Newark. The move takes 
place as of December 1. 

Manager Mills will make his headquarters in 
Hartford and will supervise the entire Nutmeg 
State business of the Bankers Indemnity. Mr. 
Mills, who has has twenty-five years of insur- 
ance experience and is a well-known and suc- 
cessful producer, takes the place of William A. 
Biack, resigned. 





CHICAGO COMMISSION 
RULES IN FORCE 


Effort to Clear Surety Situation Now 
Under Way 








ARBITRATOR ON THE JOB 





Arthur G. Stanten, President of Local Bond 
Underwriters, to Aid Col. F. R. Stod- 
dard 

Cuicaco, Itt., November 26—To Arthur G. 
Stanten of the Massachusetts Bonding will be 
given the task of aiding Arbitrator Stoddard in 
the enforcement of the new surety rules for 
Chicago as a result of his election as president 
of the Surety Underwriters Association last 
week. 

Timothy E. Dunne, Union Indemnity, was 
named vice-president; “Elmer CC. Anderson, 
American: Employers, secretary; and Frank C. 
McVicar, Detroit, Fidelity and Surety, treas- 


_ urer. 


The executive and acquisition cost commit- 
tee includes: R. E. Cline, A©tna; W.-H. Hans- 
mann, American Bonding; J. L. Maehle;,Amer- 
ican Surety; A. ‘A. Korte, Fidelity and Cas- 
ualty; W. G. Kress;*Fidelity and Deposit; G. 


H. Fox, New Amsterdam, and W. O. Schilling, 


United States Fidelity and ‘Guaranty. 

The’ complaint *committee includes: C. C. 
Blackwell, Constitution Indemnity; J. Hart- 
man, Royal Indemnity, and A. C. Arnold, 
Standard‘ Accident. 

The new surety rules are now in force, Mr. 
Stoddard having been‘’scheduled to arrive from 
New York on Monday. 


SOUTHERN SURETY GETS NEW LINE 
Reinsures' Business’ .of Hartford Steam 
' Boiler 

Effective as of November 21, the Southern 
Surety Company of New York has reinsured 
the boiler insurance business of the Hartford 
Steam Boiler Inspection and Insurance Com- 
pany. Negotiations were carried out, on the 
part of the Southern Surety, by Norman R. 
Moray, president of the organization. The 
Ohio Casualty Insurance Company recently re- 
insured its boiler insurance business in the 
Hartford Steam Boiler. 

President W. R. C. Corson, of the Hartford 
Steam Boiler, has announced the issuance by his 
company of a new boiler and electrical insur- 
ance policy form which has been evolved from 
four years of experience and study and has 
the approval of 21 companies writing this class. 

The new form does not carry with it a 
change in rates, but a change in phraseology so 
as to clarify the definition of payable claims to 
the policyholder direct instead of in the style 
of an endorsed rider on the contract. 


31 


EQUITABLE CASUALTY AND 
SURETY ELECTION 





Eugene T. Warner Made President to 
Fill Term of Harold R. Cronin 





HAROLD SPIELBERG REMAINS AS 
BOARD CHAIRMAN 





Activity on National Scale Is Planned— 
Assets Now Nearly $4,000,000 


Eugene T. Warner was elected president of 
the Equitable Casualty and Surety Company, 
New York, at a meeting of the board of direct- 
ors held in. that city last week. Mr. Warner's 
election is to fill the unexpired term of Harold 
R. Cronin who resigned the post with the an- 
nounced intention-of forming the Colonial Cas- 
ualty and Surety.. Harold: Spielberg remains 
as chairman of the boatd and will continue as 
the, dominating figure tn'the organization which 
is on the threshold of its fifth year of opera- 
tions with a capital of $1,000,000 and a: surplus ~ 
of about. $1,000,000 «from: a, start; in 1924, of 
$250,000 capital. shill 

W. A. Hauck, ‘of’ Paftner & ‘Cémpany, mem- 
bers of the New. York Stock Exchange, ‘was 
elected. a vice-president of the Equitable Cas- 
ualty at the. directors’. meeting.. In _addition,.’: 
G. Foster Smith, president of the Nassau Na- 
tidnal Bank of Brooklyn, and A: F. Hancock,’ 
vice-president of the’ Cosmopolitan: Fire Insur- 
ance Company, New York, were. elected to the 
directorate. Mr. Warner and Mr. Hauck were 
named directors. Like mk Hig 

President Warner has a background of 25 
years in the insurance business during - which 
time he has been connected with the Nationai 
Surety, American Surety and Massachusetts 
Bonding companies.. His most recent official 
post was as vice-president of the Cosmopoli- 
tan Fire from which-he resigns to go with the 
Equitable Casualty and Surety. 

The Equitable Casualty and Surety having 
made a remarkable record of growth from pre- 
miums of $7593 in 1924 to premiums of $1,- 
667,608 in 1927, is now planning countrywide 
expansion and development. The company is 
already entered in New York and New Jersey 
where its general agency structure is func- 
tioning fully, and it is making immediate ap- 
plication for entry into Maryland and Pennsyl- 
vania. Other States will be added as rapidly 
as arrangements can be completed. 

The Equitable plans to carry through the 
country the methods which have enabled it to 
rise in four years from assets of $389,599 to 
assets of $3,885,994 as of September 30, 1928. 
The official changes here noted are the first 
steps taken by the company toward the coun- 
trywide program of activity it is inaugurating. 
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PRODUCING PERMANENT 
POLICYHOLDERS 


Embracing Sales Plans of 
144 Leading Life Underwriters 
This valuable new salesmanship book is 
divided into two parts, one designed especially 
for inexperienced life insurance solicitors, and 
the other for experienced life underwriters. 
The chapter titles are: 
PART ONE—FOR THE INEXPERIENCED 
AGENT 


Intelligent Prospect- Closing the Tr 
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Selling Insurance to 
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Common Sense Ap- 
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Meeting Objections Nailing Lapses at 
with a Smile Their Source 


Things to Know—Some to Forget 
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UNDERWRITER 
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Keeping Old Con- Programming Insur- 
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Agency Building and Claims Service 
Producing Permanent Policyholders 


sets forth many proved plans and business- 
getting experiences of men who have made 
outstanding records in the life insurance busi- 
ness and are thus qualified to offer sound 
advice and suggestions to others. 


This practical work is substantially 
bound in cloth and contains 224 pages 


Price, $2 
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CLAIM PRACTICES UNDER 
DISCUSSION 





Some Companies Influence Adjusters 
Toward Low Settlements 


—_—_ 


DELAY INCREASES EXPENSE, IS 
WARNING 





Treatment of Claimants Clarified by 
Herbert W. J. Hargrave 

During the discussion on “Claims” which fol- 
lowed an address delivered on that subject by 
Charles Deckelman, manager of the claim de- 
partment of the Travelers, before the annual 
meeting of the Casualty Actuarial Society in 
New York city last week, there was implied 
criticism of some companies’ methods in this 
respect. It was intimated that adjusters are 
often influenced by home-office psychology in 
the settlements they offer to claimants. 

Marcus Meltzer, statistician of the National 
Bureau of Casualty and Surety Underwriters, 
wanted to know if some companies put their 
adjustment estimates on a deliberately low 
basis so that the effect upon the adjuster will 
be to have him try to reach that low figure in 
settlements. Mr. Meltzer pointed out that the 
longer the companies delay adjustment, the 
higher will be the adjustment expense; and 
that one of the real problems in the statistical 
end of the business is how to get the incurred 
but not reported losses embodied in the expe- 
rience. 

Previously during the meeting, Herbert W. 
J. Hargrave, manager of the claim department 
of the National Bureau of Casualty and Surety 
Underwriters, had given the other side of the 
claim picture when he said: 

Claims fall into two general classes, those 
where the assured is the one asking reimburse- 
ment and the other where a third party is ask- 


ing remuneration for some act of omission or 
commission of the assured. 


Concerning. the first class of claimant, it is 
self-evident that the claim department must ex- 
hibit intelligence and extreme courtesy in all 
dealings with the claimant and see to it that 
exact justice is accomplished in a pleasant and 
upright manner. An assured whose claim is 
handled expeditiously and fairly in view of all 
the surrounding circumstances is a satisfied cus- 
tomer and a satisfied customer is universally 
recognized as the best advertisement for any 
business. 

On the other hand, an honest assured, 1f 
harassed with detail, treated with suspicion and 
finally grudgingly paid, gets the idea that, 
though it is necessary to have insurance, still 
the whole business is to be viewed with dis- 
trust. Thus is destroyed the most important 
element of his contract, faith. With claimants 
of this class the capable claim man is slow to 
openly evidence suspicion and only does so 
when all the facts tend to prove an abuse of 
confidence and an actual desire to defraud. 

Where an actual effort to defraud is evidenced, 
the claim man will continue to handle the mat- 
ter courteously but will fearlessly point out 
the untenable position of the assured. A most 
peculiar psychology is that of the dishonest 
claimant assured. He may be one who prides 
himself upon his honest and fair-dealing and 
often is a respected member of the community. 
Still, he may feel, that in getting something he 
is not entitled to or more than he is entitled to 
by altering the facts in order to bring the claim 
under the contract or padding the amount de- 
manded, he is not doing anything he would 
consider to be reprehensible. This type of 
claimant assured works on the same principle 
or lack of principle that otherwise respected 
citizens do when they attempt to smuggle ar- 
ticles into the country. Usually, if tactfully 
handled, this person can be made to see the in- 
justice of his position and becomes one of the 
better assured. 


John J. O’Brien Made a Director of United 
States Fidelity and Guaranty 
BattimoreE, Mp., November 26.—John J. 
O’Brien, of Chicago, president of the Standard 
Gas and Electric Company, was elected a di- 
rector of the United States Fidelity and Guar- 
anty Company at the monthly meeting this 

week. 
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Casualty Actuaries Hold Annual Meeting 
(Concluded from page 3) 

President Sanford B. Perkins, assistant secre- 

tary of the Travelers, who discussed the prob- 

lems now confronting the Society and reviewed 

its past successes in dealing with the needs of 

the business. 

Invitation addresses were made at the ses- 
sion by Charles Deckelman, manager of the 
claim department of the Travelers, and Stephen 
B. Sweeney, professor of insurance at the Uni- 
versity of Pennsylvania. Professor Sweeney 
discussed the rating of aircraft risks, referred 
to the fact that insufficient experience was as 
yet available in many lines and said that com- 

















GrorcE D. Moore 
President, Casualty Actuarial Society 


pensation insurance was the one exception to 
judgment rating in aircraft business and that 
this was seldom written without being accom- 
panied by public liability and property dam- 
age. Property damage is at about $100 for the 
five and ten coverage and this basis is stepped 
up where necessary in approximate accordance 
with Table I of the automobile manual. The 
most uncharted field of aircraft. coverage is 
passenger liability, said the speaker, and this is 
not included with public liability.. It started at 
about 3 per cent of the top liability but is now 
reduced in accordance with a general tendency 
to reduce aircraft rates as experience becomes 
available. 

Mr. Deckelman, in his talk, pointed out the 
necessity for fair adjustments, a friendly at- 
titude on the part of adjusters, the operation 
of a correct system for this angle of the busi- 
ness and the need of observance of ethical ggin- 
ciples on the part of adjusters. 

H. W. J. Hargrave, manager of the claim 
department of the National Bureau of Casu- 
alty and Surety Underwriters, submitted a paper 
on “Claims”; E. B. Morris, actuary in the life 
department of the Travelers, dealt with “The 
Permanent Total Disability Provision in Life 
Insurance Policies’; and E. Alfred Davies, 
budget supervisor of the Liberty Mutual, pre- 
sented a paper on “Compensation Reserves.” 
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CREDIT INSURANCE IN 
FRANCE 


Four Native Companies Writing This 
Line 








BUSINESS SHOWING CONSISTENT 
GAINS 





La Nationale Had 1927 Premiums in This 
Branch of 4,466,102 Francs 

There are at present 4 French insurance com- 
panies writing credit insurance. They are l’As- 
surance Francaise de Credit, of Lyons, with a 
branch at Paris; La Nationale Credit et Reas- 
surances, the latest foundation of the powerful 
“Nationale” group of Paris; La Societe Fran- 
caise d’Assurances pour favoriser le Credit, of 
Paris, the youngest of all, and finally the 1’Ur- 
baine Credit, belonging to the well-known 
Urbaine group of Paris. The oldest of these 
was founded in 1923, so that it will be seen 
that the whole business is of. rather recent orig- 
in, and this must be remembered when judging 
results. Le Semaine, of Paris, explains the 
situation at length and the data here included 
are derived from that source. 

The capital subscribed for the 4 companies 
amounts to 35,000,000 francs, of which 16,000,- 
000 are paid up. The companies issue chiefly 
two kinds of coverages payment after the in- 
solvency of the debtor has been proved, and 
payment when protested draft partisans, but on 
the whole the former is favored by the insur- 
ance companies, while the assured favor the 
latter because it enables them to collect their 
loss more quickly. The facts concerning the 
above named companies are as follows: 

La Nationale Credit was founded February 
4, 1924, and operates two lines: credit insur- 
ance and reinsurance. Its capital consists of 
20,000 shares of 500 francs each fully paid up, 
plus a payment of 100 francs per share for a 
reserve fund. During its first year it had a 
credit premium income of 1,411,349 francs. In 
1925 the premium income was 4,024,550 francs 
and in 1926 7,002,085 francs. The year 1927 
brought a substantial reduction, as the premium 
amounted only to 4,466,102 francs, which the 
annual report attributes to conservatism of the 
company during the period of currency stabili- 
zation. 

La Nationale has operated on a very conser- 
vative basis. Up to the end of 1927 the pre- 
mium income amounted to 16,904,148 francs 
and the losses paid to 12,522,841 francs, which 
gives a loss ratio of 75 per cent. However, 
6,081,677 francs have been recovered so that the 
actual loss ratio is 38 per cent. The company 
writes both covers above described, their as- 
sured as a rule preferring payment against fil- 
ing of protested draft, and for that reason more 
capital is required, as a large amount of the 
losses thus paid are later on recovered in whole 
or in part, but the reserves are smaller than 
in the case of cover against proved insolvency. 
During the four years the company has oper- 
ated, about 50 per cent of paid losses have ulti- 
mately been recovered, showing that the pay- 
ment against filing of protested draft covers a 


large number of payments for solvent, but mo- 
mentarily embarrassed debtors. 

The cover of this company is given in 4 
forms: (1) The assured or banker is covered 
against non-payment at due day by the debtor. 
(2) The bank is covered against non-payment 
on due date by either debtor or assured. (3) 
Assured and banker are covered against non- 
payment by debtor due to insolvency. (4) The 
banker is covered against non-payment by as- 
sured due to insolvency. 

La Societe Francaise d’Assurances pour fav- 
oriser le Credit was founded. on March 23, 1927, 
with a capital of 15,000,000 francs issued in 
30,000 shares of 500 francs each and a pre- 
mium of 62.50 francs. The capital is 25 per 
cent paid up. The statutes provide for a cap- 
ital increase up to 100,000,000 francs. The 
shareholders are 9 French Insurance and rein- 
surance companies and its board of directors 
shows the names of the leading men in the 


business. Its chief aim is long-term expat 
credit. While not enjoying government sup- 
port like. English and German export insurers 


it follows the same aims and promises to be 
a powerful influence in developing and sustain- 
ing French export business. The company wil! 
operate with extreme conservatism, and of 
course not refuse inland credit insurance. Pre- 
mium income so far has naturally been lim- 
ited and 1928 will be the first full year to offer 
a basis to go by. 

L’Urbaine-Credit was founded September 12, 
1924, with 20,000 shares of 500 francs, 25 per 
cent paid in. The first year had a premium in- 
come of 1,080,624 francs and 1927 shows 4,- 
067,918 francs. For the whole period, the pre- 
mium income is 7,425,464 francs, with 1,275,403 
francs paid losses, or 17 per cent. The com- 
pany insures only against insolvency of the 
debtor and consequently has many pending 
losses and a loss reserve of 35 per cent. 

La Mutuelle l’Assurance Francaise de Credit 
was founded by the industrial and agricultural 
Union of Lyons in December, 1923. Its policy 
is very detailed in the requirements the policy- 
holder has to comply with in case of loss and 
thus avoids litigation. Its premium income 
since foundation has been 8,117,096 francs and 
paid in losses 8,740,299 francs, with 2,602,000 
francs recoveries to date. Loss reserves on 
December 23, 1927, were 3,000.000 francs and 
expected recoveries were 2,000,000 francs. 

Baltimore Auto Thefts Decreasing 

Ba.LtimorE, Mp., November 26.—Automobile 
thievery in the city has shown a slight decrease 
each month this year, according to the records 
of the police department. There were 2225 
machines stolen during the first ten months of 
this year. For the same period in 1927 the 
number of thefts were 2378. 

Police Commissioner Gaither said that if 
every automobile was equipped with a real 
theft-proof device and the owner saw to it that 
the device was locked when he left the car un- 
attended, automobile thievery would be reduced. 

Automobile thefts in Baltimore, the police 
officials say, are approximately 50 per cent less 
than other large cities. 
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DR. D. Z. DUNOTT KILLED 
BY AUTO 


Was Medical Director and Vice-Presi- 
dent of United States Fidelity 
and Guaranty 








VICTIM WAS RETURNING FROM PRES- 
IDENT’S DINNER 





Machine Driven by Broker Who Handled 
Business for Company 
BALTIMORE, Mp., November 24.—Dr. Daniel 
Z. Dunott, sixty-one, medical director and a 
vice-president of the United States Fidelity and 
Guaranty Company, was struck and instantly 
killed by an automobile while crossing the 
street near his home last Wednesday night. 
The machine was driven by an insurance 
broker handling surety for the company, of 
which Dr. Dunott was medical director. The 
physician had attended a dinner given by R. 
Howard Bland, president of the United States 
Fidelity and Guaranty Company, earlier in the 
evening and he was to have joined Mr. Bland 
and other dinner guests at a theater party. 
Instead he went to the Maryland Club and 
was returning to his home from the club when 
he was struck. He was a native of Frederick, 
Md., a graduate of the University of Pennsyl- 
vania and former chief surgeon of the Western 
Maryland Railway Company and the Davis 

Coal and Coke Company. 

Surviving him are his widow and two brothers, 
Justus Dunott of Baltimore and Sidney P. L. 
Dunott of Los Angeles. 


SOUTHERN 
SURETY CO. 


General Offices 
DES MOINES, 








IOWA 








Admitted Assets 


911,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 








Let the Southern Serve You 
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LLOYDS PLATE GLASS 
CHANGES HANDS 





Gilbert Eliott & Co. Buy Controlling 
Interest in the Company 





WILLIAM T. WOODS LIKELY TO 
BECOME CHAIRMAN 


Additional Funds Will Be Paid in and 
Company Will Write Multiple Lines 

A controlling interest in the Lloyds Plate 
Glass Insurance Company, of New York, is 
being purchased by Gilbert Eliott & Co., New 
York brokers who specialize in insurance stocks. 
The company is capitalized at $1,000,000, the 
brokers’ bid becoming effective if at least 51 
per cent of the stock is deposited with the Em- 
pire Trust Company by December 3. It is un- 
derstood that more than the required minimum 
amount of stock has been informally pledged 
for deposit. 

President William T. Woods and two other 
directors, S. A. Warner Baltazzi and Robert H. 
Goffe, have sent out a letter to stockholders 
advising them of the bid made for the stock 
and recommending that stockholders avail them- 
selves of it by accepting the offer. If a mini- 
mum of 5100 shares of the stock is deposited 
with the Empire Trust Company, endorsed in 
blank and carrying the mnecessary- revenue 
stamps, the Empire Trust Company will pay 
the agreed price for such stock and will pay the 
same price for any additional shares deposited 
on or before January 2. 

The Lloyds Plate Glass is the last of the 
more important single line plate glass insur- 
ance companies to continue writing that one 
line of business. The purpose of the new own- 
ers is to broaden the business of the company 


by paying in additional funds and putting it 
into the multiple line casualty business, as its 
charter now permits. The plan is to appoint 
competent underwriters to have charge of the 
additional classes of the business which the 
company will shortly undertake. 

William T. Woods has been president of the 
Lloyds Plate Glass for over 35 years and has 
a national reputation as an underwriter in that 
important branch of the insurance business. It 
is understood that Mr. Woods will be chosen 
chairman of the board of directors, and will 
thus retain. a live interest in the conduct of 
the company under its new ownership. 

The company’s premium income in 1927 ex- 
ceeded $900,000 and its combined underwriting 
and investment earnings last year exceeded $30 
per share, while $14 per share was paid as divi- 
dends. On January 1 last the company had 
assets of $2,383,689, and a surplus to policy- 
holders of $1,735,617, including $1,000,000 cap- 
ital. 


Income Insurance Company, Milwaukee, 
Wis. 

The Income Insurance Company was incor- 
porated at Milwaukee, Wis., October 1, and 
began business October 16, writing health and 
accident insurance. Its capital is $25,000. The 
officers of this new company are President, 
Byron Yakey; vice-president, Erwin Giljohann ; 
secretary and treasurer, J. G. Yakey. 


Universal Casualty Expanding 
The Universal Casualty Company, of Dallas, 
Texas, which began business in September last 
writing full cover automobile and casualty lines, 
is now licensed in Texas, Arkansas, Oklahoma, 
Indiana, Ohio and California. The company 
has a capital of $200,000. 





The lidé lity and 
(asualty (Ginpany 


of New York 


ROBT. J. HILLAS, presipent 











CASUALTY INSURANCE 
AND 
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DINNER TO JAMES A. BEHA 





New York Taxi Insurance Companies 
Honor Retiring Superintendent 





CHARLES E. CLAPHAM WAS 
TOASTMASTER 





Supervising Official Described as “Fair, 
Honest, Unapproached and Unap- 
proachable”’ 


James A. Beha, who retires as Superintendent 
of Insurance of the Empire State to become 
chairman of the board of the International 
Germanic Trust Company, was the guest of 
honor at a dinner tendered to him in the Hotel 
Astor, New York city, on Tuesday of this 
week. The affair, which was a testimonial to 
Mr. Beha’s fine record in public office, was 
sponsored by the insurance companies special- 
izing in the insurance of public motor vehicles 
in the New York district, about 100 representa- 
tives attending. 

Mr. Beha was presented with diamond-set 
dress cuff links and studs in recognition of his 
work in straightening out the problems of the 
taxicab writing companies and as an expression 
of their appreciation of his successful efforts 
along this line. 

Charles E. Clapham acted as toastmaster and, 
referring to the post of Superintendent of In- 
surance of New York, said that “the job re- 
quires a man of more than ordinary ability and 
integrity—it has had such a man for the past 
four years.” Speakers included Harold Spiel- 
berg, chairman of the board of the Equitable 
Casualty and Surety; Senator Philip Kleinfeld 
and James J. Dooling of the Taxicab Indepen- 
dent; Judge Fred J. Groehl, general counsel of 
the Hamilton Mutual; Thomas Hassett, presi- 
dent of the Auto Cab Mutual; and John A. 
Mullen. 

Mr. Spielberg, in paying tribute to Mr. Beha, 
said that “The Superintendent of Insurance has 
been a fair, honest, unapproached and unap- 
proachable man. Everyone, friend or foe, ad- 
mits he has been one of the greatest public of- 
ficials the great State of New York has had.” 

In replying to the many expressions of 
esteem, Mr. Beha thanked those present for 
the co-operation he had received in solving the 
difficulties of supervising taxicab insurance in 
New York and voiced what his hearers con- 
sidered the reason for that full co-operation 
when, he said: “I’m a Democrat. I don’t mean 
that only politically, but just naturally; and I 
like to work with democratic individuals.” 





National Surety Elects Six New Directors 

The National Surety Company, New York, 
has elected the following officials to its board 
of directors: Louis W. Hill, chairman of the 
board of the Great Northern Railway; Frank 
T. Heffelfinger of F. H. Peavey & Co., Minne- 
apolis; James Riordan, president of the New 
York County Trust Company; Albert M. 
Greenfield of Philadelphia, and Joseph T. 
Magee and M. O. Garner of general counsel 
of the National Surety. 
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FUR INSURANCE 


FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & CO., Inc. 


75 Maiden Lane Insurance Exchange 
New York City Chicago, IIl. 


General Agents—“All Risks” Department pry 
Saint Paul Fire & Marine Insurance Co. 


























Field Annuals 


Insurance Directories 


for 


*Greater New York 
~New York State 


Tennessee 
North Carolina 


New Jersey South Carolina 
Kentucky Virginia 


Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


©. 0. BOX 617 LOUISVILLE, KY. 
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Our Annual Servicing 
Period 


Penn Mutual representatives will have their 
annual concentration on Penn Mutual members 
from November 1 to December 30. They have 
been: supplied with a complete and first class kit 
of tools. And they will be able to offer Non- 
Medical during four of these eight weeks—the 
Penn Mutual once again lining up with advanced 
underwriting. 

Home Office representatives, specialists in Field 
work, are making preliminary agency visits, sup- 
plying each General Agent and his large number 
of Special Agents with face to face instruction in 
the use of the new material. 

We have openings for men and women who are 
afire with enthusiasm and desire to make life in- 
surance their life’s work. 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 


THE PENN MUTUAL LIFE 
INSURANCE COMPANY 
Philadelphia, Pa. 


Independenee Square 
Founded 1847 





GOOD INTENTIONS 
By W. C. Moore 


This new life insurance leaflet portrays the tendency of 
the average man to put off doing the good things he intends 
to do in the way of providing for his family. A most inter- 
esting and impressive story. Prices: sample copy, 15 cents; 
50 copies, $4; 100 copies, $7; 500 copies, $28; 1,000 copies, 
$45. 

THE SPECTATOR COMPANY 


CHICAGO NEW YORK 





EVERY YEAR A RECORD YEAR 











Yea Income Assets ald Policyholders Since Organization 
1908 $9,248.00 $5,683.00 $722.46 

1913 $234,570.00 $55,825.00 $320,985.43 
1917 $758,923.85 $365,736.81 $1,307,881.83 
1921 $2,374,671.38 $1, 499,846.33 $ 4,234 ,599.59 
vee «= $2,891,874.11 $1,722,207.46 $5,763,009.64 
13 $3,337,492.14  — $2,119,695.57 — $7,385,699.08 


we $3,855,894.05 $2,502,432.78 $9,000,482.67 
ws $4,149, 212.10 $3, 233,262.12 $10,787,653.97 
ws $4, 561,500.50 $3, 937,616.33 $12,747,722.65 


BUSINESS MEN’S 
ASSURANCE COMPANY 


W. T. Grant, President Kansas City, Mo. 
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NOW READY 


Some Problems 


iene Laem anon 








of Longevity 


An Aid to Individual and Public Health 


A Broad and Absorbing Review of Factors Af- 
tecting Health and Length of Life 


By Frederick L. Hoffman, LL. D. 


Consulting Statistician The Prudential Insurance 
Company of America 


The scope of this valuable work is shown 
by its chapter titles: 


Introduction 

What is Longevity 

Problems of Human Increase 
The Marital Death Rate 
Fecundity and Birth Control 
Wasted Children’s Lives 

The Health of Primitive Man 
Civilization and the Death Rate 
The Health of the Negro 

The Dangers of Motherhood 
The Bar Sinister 

Health in the Tropics 

What Causes Death 

Vanishing Malaria 

Lingering Leprosy 

When the Heart Fails 

The Increasing Menace of Cancer 
Social Diseases 

Resistant Tuberculosis 

No Diphtheria 

Smallpox and Vaccination 
What is Hodgkin’s Disease? 
What is Addison’s Disease? 
Sunlight and Health 

The Human Constitution 

The Price of Health in Industry 
Long Life in the Army 

Health and Long Life in the Navy 
Living Underground 

Americans in Liberia 

Health Progress of East Africa 
Living in the Arctic 

The Rockefeller Foundation 
America’s Bloody Trail 

Tired of Life 


Disease Inheritance 








PRICE, $6 


Liberal discounts on quantity orders 


“THE SPECTATOR COMPANY 














CHICAGO NEW YORK 
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Our Duty to Make Friends 
For That Word “Service” 


It has been wisely said that no man 
can be great without creating enemies. 
That is equally true of words. Those 
which are most powerful, vibrating with 
important meaning, soon become the vic- 
tims of many enemies—who misuse them 
for purposes of decoy. 

There is probably no word which has 
suffered more than “Service.” But there 
is no other word to adequately fill its 
place. And so, those who are staunch 
supporters of truth in advertising and in 
selling are working to make that word 
fulfill its true portent to the buying public. 

The Policyholders Service Campaign 
conducted every year by The Union 
Central Life Insurance Company is a 
faithful advocate of the true meaning of 
the word “Service.” And the bene- 
ficiaries of the campaign realize that as 
far as life insurance is concerned 
“Service” means something of value. 

During the recent campaign which 
closed October 31, more than 23,000 
Policyholders received a definite service 
call from their Union Central Agents. 
It was not an empty attempt to write 
additional business, but a definite offer of 
something of value. 

The Agent went over the insured’s pro- 
tection, thoroughly. In doing so he 
asked the insured 39 definite questions. 
If every question could be favorably an- 
swered the insured signed a report to the 
Company to that effect. If changes 
were necessary in order to keep the pro- 
tection strictly up-to-the-minute, these 
were noted on the report. 

Numbers of policyholders wrote in to 
the Home Office in appreciation of the 
definite value they had received as the 
result of these systematic service calls. 

Practically every active Union Central 
Agent participated and 135 qualified for 
the 100 Point Service Club, receiving in 
recognition the gold emblem of the Club. 

Incidentally, the total of new applica- 
tions during October, 1928, was larger 
than in any previous month in Union 
Central history. 


The Union Central 
Life Insurance Company 


of Cincinnati 
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THIS NEW BOOK—NOW READY 


What About Accident 
and Health 


Insurance? 


Do you know what it is? Are you famil- 
iar with its basic policies? Do you know its 
underwriting factors? Do you realize the 
opportuinty it offers salesmen? Can you seli 
it intelligently? Do you know how and why 
it is highly profitable. to companies, agents 
and brokers alike? All these and many 
other questions are answered in the new 


book by Armand Sommer called 


Manual of Accident and 
Health Insurance 


This book is far and away the most com- 
prehensive text production on this subject 


ever issued. It describes the business min- 
utely from all angles and tells the salesman 
exactly how to canvass for accident and 
health policies, how to make the sale, how to 
answer prospects’ objections and how the line 
can be used as an opening for other forms of 
indemnity. Everything the production man, 
home-office or field, needs to know about ac- 
cident and health insurance is in this new 
book and every phase of the business is ac- 
curately, logically and concisely detailed. 


Price $3. 


Discounts in Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 
Economically Operated 


Fundamentally Right Financially Sound 


The largest carrier in 


the United States of 
_ Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 


Automobile and other Casualty Lines 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 


75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 



























THE CONSERVATION OF HUMAN LIFE—THE NA- 
TION’S GREATEST ASSET—IS FULLY DISCUSSED IN 


HEALTH & WEALTH 


A New and Comprehensive Survey of the 


Economics of World Health 
By Louis I. Dublin, Ph.D. 


Statistician, The Metropolitan Life Insurance Company 


The eminent investigator and statistician named, in this entertaining 
and informative volume of 361 pages presents the results of years of 
study regarding the losses through sickness and death, and also 
describes measures and movement instituted to counteract such 
—, The principal topies treated are shown by the following chap- 
ter titles: 


The Economics of World Health 

The Cost of Medical Service 

What It Costs te Neglect Our Children 

The Problem of Heart Disease 

The Problem of Tuberculosis 

The Chance of Death from Cancer 

The Problem of Old Age 

The Great American F; 

On the True Rate of Natural Increase 

Birth Control and the Population Question 
The Education of Women for Home-Making and Careers 
Life, Death, and the Negro 

Health of the Workers 

Has Prohibition Improved the Public Health? 
The Possibility of Bxtending Human Life 


This work is a valuable one for insurance men, physicians, public 
health workers and social workers. 


PRICE, $3 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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SECURITY FIRST 








DISTRICT MANAGERS WANTED 


We have a few openings in North 
Carolina available to men who can 
qualify as organizers and personal 
producers. 

Exceptional contracts with top 
commissions and life time renewals. 

Openings at 
CHARLOTTE WILMINGTON 
RALEIGH WINSTON-SALEM 


Write F. A. HICKS, Superintendent 


Guarantee Fund Life Association 
Omaha, Nebr. 


ORGANIZED 1901 


Largest Organization of its Kind in America 























For over thirty years Continental has 
worked with agents with neighborly under- 
standing, joined to a breadth of experience 
extending from coast to coast. 


CONTINENTAL CASUALTY COMPANY 


H. A. BEHRENS, President 
CHICAGO 


Casualty Insurance Surety Bonds 











FOR FOLDER 
SHOWING “LABORATE DISPLAY 


We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 
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The First Supplement To The Handy Guide, 1928 


The first supplement to The Handy Guide to Premium Rates, Ap- 
plications and Policies, 1928 edition, has been issued by The Specta- 
tor Company. This supplement contains new policy forms and pre- 
mium rates of several prominent companies, thus bringing The 
Handy Guide fully up to date. 

Copies of this supplement will be supplied to those subscribers 
to The Handy Guide whose names appear on The Spectator Com- 
pany’s books, at 35 cents each, while the price to non-subscribers 
will be 50 cents. The three supplements to the 1928 edition of The 
Handy Guide will be furnished to subscribers to that book for $1.00. 


Orders should be addressed to 


THE SPECTATOR COMPANY 


INSURANCE ExCHANGE 135 Witiram Srreer 
CHICAGO NEW YORK 
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Wilmer L. Moore, President 


Selling Helps 
Ages 30 days to 65 years 
Participating and Non-participating Standard and Sub-standard 
Non-medical 
Good available territories in eight Southern States 
E. S. Albritton, Vice-President 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 
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What is Meant by Life 


Extension Service? 


By 
Eugene Lyman Fisk, M.D. 
- Medical Director, Life Extension Institute 








T a meeting of one of the large 

eastern medical societies it was 
decided that the term “‘periodic health 
examination service,” be adopted, the 
word “service” being added in order to 
indicate that a health examination by 
itself is of little importance unless some 
moving counsel and direction follow it. 


This is a fact too commonly neglected. 
It is assumed that the request of a 
patient for a health examination will 
meet a consistent scientific and sufficient 
response. The average physician thinks 
in terms of advanced pathology and 
immediate relief. The public has not 
asked him to consider the condition of 
his patient in years to come, but rather 
in days or in hours to come. 


The Technique of a 
Health Examination 


The psychology of this situation affects 
even the technique of conducting such 
an examination. When the search is 
‘merely for advanced disease, to de- 
termine whether a man is sick or well, 
the technique is subconsciously affected 
and there is not a search for mere physi- 
cal impairment—which is the founda- 
tion of a successful health examination. 
The health examination should seek to 
ascertain not merely such conditions 
as tuberculosis and heart disease, but 
physical impairment such as defective 
vision, flat foot, underweight, over- 
weight, nervous maladjustments, de- 
fective teeth, tonsils and nasal passages, 
and a long list of possible physical 
impairments which we have not space 
to mention. 


The health examination, to be most ef- 
fective, must be conducted from this 
fact-finding standpoint, and this is 


best attained when there is a system- 
atized and well 
policy. 


planned examining 


In the service of the Life Extension 
Institute, it has been not only the study 
of this institution for the past fifteen 
years to seek the best procedure in 
the matter of making the examination, 
but also in the matter of counsel. The 
Life Extension Institute does not en- 
gage in treatment; neither do its ex- 
aminers. General counsel on hygiene, 
however, is one of the most important 
features of its service, and counsel as 
to the significance of impairments found 
and the importance of the need for 
medical treatment is another. This is 
not left to chance or to the impulse of 
the examiner, but is a thoroughgoing 
reviewing system by trained physicians 
based on actual experience as to the 
importance of the data elicited in some 
700,000 examinations. 


A Specialized Service 


Mass production in a_ well-organized 
and supervised service will, on the aver- 
age, show a higher ratio of accurate 
and effective service than a heterogene- 
ous system of examining of the purely 
individual type. A_ service of this 
kind must include well prepared liter- 
ature as well as thoroughly trained re- 
viewing and interpretation of reports. 
This is a specialized function but it 
must be included in the periodic health 
examination service if this measure is 
really to achieve any substantial results. 


In making this health examination, the 
principle is to proceed regardless of 
supposed “knowledge of the pa- 
tient’’ and to search for the facts. 


_ condition, 





The facts having been ascertained, the 
family physician or medical consultant 
can then use to the full any special 
knowledge he may have of the patient's 
environment, family, or 
personal history. 


“A Cheering Spectacle” 


The principles involved are well covered 
in the August 25th issue of “The New 
York Medical Week,” official organ of 
the Medical Society of the County of 
New York, which we quote in part: 


“The progressive growth of the health 
examination idea is a cheering spectacle 
to the advocates of preventive medicine. 
Within the past five years vast strides 
have been made in perfecting the tech- 
nique of the periodic study, and public 
opinion has come to accept it as a 
promising means of warding off both 
major and minor ailments. 


“Naturally the success of the periodic 
examination depends upon the thorough- 
ness and skill with which it is performed. 
If it is to reveal anything, it must be 
undertaken seriously and expertly. The 
doctor who dismisses his patient after a 
casual stethoscopic survey is probably 
as important a factor in the success of 
the Life Extension Institute as its ad- 
vertising. The determination of what 
have come to be termed the pre-clinical 
signs of disease is a delicate matter, 
demanding acute perception and keen 
judgment. 


“The training which the old-time physi- 
cian possesses must be supplemented 
by a new technique to enable him to 
perform a preventive health examina- 
tion competently. Undoubtedly this 
type of work will form a large part of 
the activities of the general practitioner 
of the future; and the forward-looking 
doctor must prepare himself for it 
if he does not wish to be stranded 
behind the advancing current of 
the times.” 
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